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POSITION OF THE BROKERS 


'MIDDLE MEN TALK TO MANAGERS. 


| Companies Still Loyal to New Asso- 
. ciation Represent Seventy-Two 
Per Cent. of Premiums. 


Passing time but emphasizes the ap- 
) parent hopelessness of successfully 
operating the Fire Underwriters Asso- 
 ejation along the lines upon which it 
"has been organized, and if it is to suc- 
Peeed at all its constitution must under- 
| go radical amendment. 

> On Friday last a well-attended meet- 
Ping of the executive committee of the 





s organization was held in this city,| 
"twelve of the fifteen members being} 
present. Chairman Bissell is still in| 
| Burope, and his absence, as usual, was | 

keenly felt. | 
The feature of the gathering was the | 

"presence by appointment of a delega-| 

tion of New York City brokers, who | 

spoke vigorously in opposition to that} 
feature of the Association’s plan which | 

' proposed curtailing their rate of com-| 

» mission. They argued that the expense 
Pof soliciting, inspecting and handling | 

/ business in this city far exceeds that | 
"of operating elsewhere, and that any | 
"reduction in their compensation would 
be manifestly unfair. Much more to the 
Same end was said. 


The committeemen frankly confessed 
that they were “stumped,” and the 
fral decision to postpone definite ac- 
tion until a subsequent meeting, to be 
talled at the option of the chair, car- 
ried. 

In the course of the discussion it de- 
yeloped that the present membership of 
the Association now controlled but sev- 
enty-two per cent. of the premiums in 
the field under jurisdiction, a fact that 
of itself would seem to nullify the active 
operation of the Association, the under- 
standing being that its rules were not 
binding until pledges thereto had been 
secured from companies writing at least 
75 per cent. of the premiums in the 
Eastern territory. 





Insuring Rockefeller’s Home. 


Insurance covering the Tarrytown, 
N. Y., home of John D. Rockefeller, ex- 
pired on the 27th, and some lively 
shopping was done in its renewal. Four 
hundred thousand dollars is carried on 
the building, $160,000 on contents and 

further $200,000 or more on barns and 
outbuildings under schedule. 

Considering the great wealth of Mr. 
Rockefeller and the vast extent of his 

state in the Pocontico hills, the resi- 
fence is a decidedly modest one, its 

lidity and non-combustibility being 
its leading character. The fire protec- 


(Continued on page 12.) 
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e Insurance 
industrial Insurance... . 


Organized 1853 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities'and reserves 


CEDAR STREET 


$27,307,672 


14,924,836 | 


1,200 000 


11,182,836 | 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Since 1866, when the North British 


Insurance Co. 


& Mercantile entered the United | 


States, 1,833 Fire Insurance Companies have failed or retired 





New York and Boston, Thursday, September 29, 1910. 
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THE ABOVE IS THE 


PITTSBURGH LIFE 





HOME ENDORSEMENT 


—GAVE— 


New Insurance Applied for upon which Premiums have been Paid 
in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 


E ABROAD 


RECORD OF THE 


AND TRUST CO. 
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TEMPORARY TRUCE DECLARED 


| FRATERNALISTS IN CONFERENCE. 


| Commissioner Folk Persuades Rival Or- 
| ganizations to Resume Negotiations 
| on Rate Question. 


On the eve of the annual gathering of 
insurance commissioners of various 
States now in session at Mobile, Ala., 
| Reau E. Folk, head of the Tennessee 
Department and chairman of the frater- 
|} nal committee 


| 
| 


of the National Conven- 
tion, induced the executive committees 
of the National Fraternal Congress and 
the Associated Fraternities of America 
‘O again with the 
agree on a 
fraternal insti- 


resufe negotiations, 
object of endeavoring to 
oasis of 


tutions. 


solvency for 


The executive committee of the Con- 
gress recently severed all relations with 
the Associated Fraternities in regard to 
the form of 
fraternal 


legislative safeguards of 
insurance which have become 
necessary, declaring 


that the open 


breach was necessary because “there 


was no apparent support of any legisla 
tion by the Associated Fraternities look- 
| 

ing toward proper conduct and ultimate 
solvency of the business of fraternal] in- 
surance.” At the same time the 
mittee of the Congress 
onerate with the 
| sicners in securing this necessary legis- 
lation. Consequently Chairman Folk 
became the only possible mediator who 
could harmonize these fraternal insur- 
ance factions. 

It will be recalled that an effort was 
| made to induce the Associated Frater- 
nities to agree to the provisions of the 
|} tentative bill drafted by the fraternal 
|committee of the Insurance Commis- 
sioners’ Convention for the regulation 
ot fraternal societies, but without avail. 
The organization has persistently con- 
tended for the right of each society to 
make its own rates, the origina] break 
with the National Fraternal igress 
| being upon this point 

Intimation has been made that coni- 
missioners would meet in Mobile pre 
| pared to force the Fraternities into line 
| by pushing a measure involving the 
| taxation of fraternals even where “‘com- 

‘cialism”’ was found to exist in slight 


degree. 


com- 
decided to co- 


insurance commis- 





$1,000,000 Capital Paid-in. 

Announcement is made that the capi- 
tal stock of the Western States Life 
Insurance Company, of San Francisco, 
amounting to $1,000,000 has been over- 
subscribed and fully paid-in, the work 
being accomplished by Pratt & Grigsby, 
crganizers, in less than eleven months 
frem the date of incorporation. 

The company is writing business, hay- 
ng received licenses for the States of 
California, Oregon and Washington. 

| Anplication has been made for permis- 
son to write in Utah, Hawaii and 
British Columbia. 

Pratt & Grigsby have the general 
agency for all territory west of the 
| Mississippi, and the company will have 
over $1,000,000 paid for insurance on 
its book before a year from date of in- 
corporation, which will be October 11 
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DISPOSAL OF STOCK HOLDINGS. 





President Peabody of Mutual Life 
Wants Limit Fixed by New York 
Law Extended. 





In an interview given out this week, 
Charles A. Peabody, president of the 
Mutual Life Insurance Company of New 
York, said that an effort would be made 
to secure from the coming Legislature 
of New York State an extension of time 
for the sale of stocks held by life in- 
surance companies. The limit fixed by 
the law is December 31, 1911. Mr. Pea- 
body says: 

“Had the Mutual disposed of its stock 
holdings of 1906 at the best prices ob- 
tainable for large blocks since that 
time, its loss would have been over $10,- 
000,000. Even of active stocks we have 
been unable to sell more than a few 
hundred shares without driving prices 
below a fair level. 

“I do not propose to make myself 
liable to incarceration for infraction of 
the law if I can help it, neither do I 
propose to bear the responsibility of in- 
curring any such loss to the company. 
We are advised that the Armstrong law 
is unconstitutional as regards our stock 
holdings, but | intend to place the mat- 
ter fairly before the Legislature to as- 
certain whether we are expected to ac- 
cept unreasonable prices simply be- 
cause a legislative order apprises the 
market that we will be compelled to 
sell certain holdings by a certain date. 
Many of these holdings are inactive, 
suck as National Bank of Commerce 
stock. We do not feel called on to give 
away control of that bank, and to se- 
cure a fair price we must bide our time. 

“To show that we have acted in good 
faith, we have disposed of some $25,- 
000,000 of the specified holdings since 
enactment of the Armstrong law. No 
one has offered anything like a fair 
price at any risk of being refused. 
There are plenty of bargain hunters 
who, knowing that such a block of stock 
must come into the market by a fixed 
date, will bear that particular stock 
that we may be compelled to part with 
ii at a fraction of its value. As execu- 
tive of the company, I do not intend to 
play into such hands if I can avoid it. 
That is why we have two-thirds of our 
1906 stock holdings still on hand, and 
that is why we shall go before the 
Legislature for an extension of time.” 

BELIEVES REVERSAL PROBABLE. 
Darwin P. Kingsley Says Supreme 

Court Will Reverse Itself on In- 

terstate Insurance. 

In his address before the Interna- 
tional Association of Accident Under- 
writers at Bretton Woods last week, 
James C. Jones, in discussing the prob- 
ability of national supervision of insur- 
ance, drew the following conclusions: 

First. That the Supreme Court in its 
decision in the case of Paul vs. Vir- 
ginia was wrong. 

Second. That the Supreme Court 
never will over-rule the doctrine which 
it then laid down. 

Third. It is doubtful whether the 
Supreme Court ought to over-rule its 
action in that case. 

Darwin P. Kingsley, president of the 
New York Life, who has consistently 
championed national supervision, takes 
sharp issue with these conclusions. He 
points out where the Supreme Court 
has reversed itself on several occasions, 
and he expresses belief that Congress 
would be warranted in legislating that 
interstate insurance is commerce even 
with the famous decision of Paul vs. 
Virginia as it is. His reasons therefor 
are as follows: 

First, because insurance in its pres- 





ent relations to the business of the 
ecuntry has never been fully discussed 
before the Supreme Court. 

Second, because a business which 
seemed to the court in 1868 not to be 
interstate commerce, if fully presented 
in the court to-day might appear dif- 
forently. 

“Indeed, I go farther than that,” says 
Mr Kingsley. “I maintain that because 
of the aevelopment of the country 
through the railroads, the telegraph and 
the telephone, a business which 50 
years ago might not have been inter- 
state commerce, may be interstate com- 
merce now.” 





SOCIETY NOT INTERESTED. 





Provident Savings Has No Concern in 
Louisville Suit of Norman, Tevis 
et al—Company Prospering. 





The suit filed in Louisville by J. V. 
Norman, as assignee of claims of John 
Yevis for $13,700 commissions alleged 
to be due in negotiating deal for the 
Provident Savings Life, does not con- 
cern the Society and can have no effect 
upon it directly or indirectly. It is the 
outcome of a private squabble in the 
settlement of a transaction that proved 
cestly to all concerned, with the pos- 
sible exception of the manipulators. 

The stock of the Provident Savings 
Life was purchased from New York 
bankers for Louisville people with the 
idea of transferring the organization in 
its entirety to that city. A remarkably 
high price was paid for the shares, but 
doubtless the transaction would have 
worked out satisfactorily to the pur- 
chasers had it been possible to carry 
out the program outlined, but that 
was prevented by the New York Insur- 
ance Department. The result was that 
a Louisville bank found itself with an 
“elephant on its hands” and a re-sale 
was necessary in order to clear up the 
situation. 

Judge Rockwood purchased it and set 
about to build up the organization along 
permanent lines. E. E. Rittenhouse, 
former insurance commissioner of Colo- 
rado and a man of National standing 
among the insurance fraternity, was se- 
cured as president, and large economies 
effected. Substantial progress has been 
nvade in the way of preparation for a 
gradual extension of the business of the 
Seciety and recently the services of 
Frank E. McMullen, a prominent field 
man, were secured as home office super- 
irtendent of agencies. 

The Society is in no way concerned 
as to the Louisville suit or its outcome. 





Deaths by Suicide. 

Figures supplied by the Census 
Bureau’s annual report on mortality, 
which covers only about 55 per cent. 
et the population, shows that there were 
5,402 deaths by suicide during 1909 and 
2,854 homicides. Accidental deaths 
were reported as follows: 

Railroad injuries, 6,659; drowning, 
4,558; burns, 3,992; injuries at birth, 
3,508; injuries by horses and horse 
vehicles, 2,152; street cars, 1,723; auto- 
mobiles, 632; injuries in mines and 
quarries, 1,997; inhalation of poisonous 
gases, 1,837: other accidental poison- 
ings, 1,779; aecidental gun-shot wounds, 
914; heat and sunstroke, 816: cold and 
freezing, 251; lightning, 150. 





F. C. Smutzer, formerly with the New 
Ergland Mutual Life, will have charge 
of Colorado for the Pittsburgh Life & 
Trust, his headquarters being at Den- 
ver. Mr. Smutzer, as director of agents, 
will concentrate his efforts in building 
up an agency organization for the com- 
pany in that State. 








WANTED:—A CENERAL ACENCY 


An experienced Agency man, with managerial capacitv, competent to organize, 
and hold men, having a faid-for business record that will stand investigation, a 
lapse rate unsurpassed, and an expense ratio exceptionally low. 

Proofs incontrovertible at hand. Also a personal producer of volume. 

“ALWAYS BUSY,” in care of The Eastern Underwriter, 105 William St., N. Y. 








We Guarantee to Pay 
From $24,000 to $48,000 or more, for an 
investment with us of from $947 to $18,940 


Least you can pay - - - $947.00 


Least we can pay $24,000.00 









Most you can pay - - $18,940.00 
Most we can pay $48,000.00 
or more 


We offer $100 in Cash Prizes for the best 
original stories illustrating the benefits and 
advantages of the above proposition. Ful] 
particulars furnished on request. Address 
O. S. CARLTON, Vice-President 
Chronicle Building Houston, Texas 
J. S. RICE, President J. T. SCOTT, Treasurer 


CAPITAL AND SURPLUS ONE MILLION DOLLARS “It is the Largest Company Ever Organized in 


Texas and the Most Suecessful.”—Commereial and 
Bice sats Financial World, New York, July 16, 1910, 


WE WANT AGENTS TO SELL THIS PROPOSITION 


. 
COMPANY ... 














1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ‘ . ‘ . . $8,580, 
Surplus, 1909 ‘ 1 


830.58 
. ° ° . ° ° 174,606.34 
GROWTH UNPARALLELED 


Gain in Admitted Assets Gain in Surplus 









= $1,001,409.00 $ 27,775.00 
,023, 700,00 15.3,,161.00 
1,201,977.14 314,044.74 





URITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 

MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 











N8sv ill no e signifi- 
The Northwestern Dee ase se re Ropdhwentrn' 
IMPORT i : 


ase in 
th ° 
Mutual Life Insurance Co, |} business are shown by the follSwing ta 


centages: 









































Expenses Mortality [ 
of Milwaukee 1905 1215 62 473 
q GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. S. HATHAWAY, Secretary 1907 11.81 58 4.76 
New Business Paid-For isos J 10.63 F ho ne 
1905 - - - $90,334,038 is capable of easy demonstration that 
~ Th 
1906 - - - 98,568,452 ingure fav pare “veil 5 
- ¢ Northwestern’s 10) poli 
1907 - - - 102,283,634 contract with ite Dividend Options, Phid-up 
1908 - . - 109,685,428 and Endowment Options, Options of Settle- 
1909 - ” - 118.716.188 ment and the Premium Loan features. 
ipa Issues Partnership and Corporation In- 
Each year larger than any in the surance. 3 c 
previous history of the Company. ies or Gtemetion cr on Ageny, 
c ed Bust 1858. H. F. NORRIS, 
Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 

















in t 
uary 
den, 
writ 
one 
1909 
are 

the 

sam 
rece 
sca}. 
yea! 
divi 
ever 
1908 
uary 
upo! 
that 
foun 
to he 
of 1! 
it n 
pay 

thou 
ber, 

one 

term 
and 

nece 
earn 
thers 
in 4 
divic 
anni 
the { 
ing 

the 

mont 
1910 
case 
whic 
the 
dend. 


If 
resu] 
sitva 
they 
is th 
comn 
form 
as lo 
pelicy 
ural 
the |. 
creas 




















September 29, 1910. 


THE EASTERN UNDERWRITER 








DISTRIBUTION OF SURPLUS 


WHY DIVIDENDS 





FLUCTUATE. 





Uniform Scale Desirable—System of 
Computation and Changes Which 
Are Wrought. 

The general practice of life insurance 
companies in case of annual dividend 
policies is to distribute all surplus as 
it accrues, as nearly as practicable. 
There are, however, two difficulties in 
the way of exact yearly distribution. 
It is impossible to determine precisely 
what the earnings of any one year have 
been, for the transactions out of which 
such earnings grow ‘are often not com- 
pleted until after a series of years. In 
the next place, the earnings or savings 
are bound to vary from year to year, 
and yet it is desirable to maintain as 
nearly as possible a uniform scale of 
dividends. 

The Dividend Scale. 

It might be well, perhaps, to explain 
what is meant by the dividend scale. 
If the surplus of any year is equitably 
apportioned among the various policies 
according as they have contributed 
thereto, policies of the same kind and 
written at the same age and same date 





should receive exactly the same divi- 
dend in that year. A policy written | 
in January, 1909, and one written in| 
December of 1909 would have their | 
anniversaries in 1910. Assuming that 
both policies are of the same kind, say | 
Twenty Payment Life of $1,000, issued 
at age 35, the one written in January, | 
1909, would receive in January, 1919, | 
exactly the same first dividend which 
the policy written in December, 1909, | 
would receive in December, 1910. 
Change of Scale. 

Consider now that a policy written 
in the following calender year, in Jan- 
uary, 1910, would receive its first divi- 
éend in January, 1911. This policy was | 
written only one month later than the! 
one which was written in December, ' 
1909, and their anniversaries therefore 
are only one month apart. Naturally 
the two policyholders would expect tne 
same first dividend, and each would 
receive the same dividend if the same 
scale or schedule used in the calendar 
year of 1910 be continued in 1911. The 
dividend paid in December, 1910, how- 
ever, was based. upon the earnings of 
1908, while the dividend paid in Jan- 
uary, 1911, one month later, is based 
upon the earnings of 1910. Suppose 
that the earnings of the latter year are 
found, as nearly as can be determined, 
to have been considerably less than those 
of 1909. In that case the company finds 
it necessary to change its schedule and 
pay smaller dividends in 1911. Al- 
though the policies written in Decem- 
ber, 1909, and in January, 1910, are oniy 
one month apart, their policy years 
terminate in different calendar years; 
and if a change of schedule becomes 
necessary because of a 4ifference in 
earnings in the two calendar years, 
there will be a corresponding difference . 
in dividends. In that case the first | 
dividend paid on a policy having its | 
anniversary in 1911 will be less than | 
the first dividend paid on a policy aot 
ing its anniversary in 1910, although 
the two anniversaries are only one 
month apart. Or, if the earnings of 
1910 are greater than those of 1909, the 
case will be reversed, and the policy | 
which is dated one month later than 
the other will-receive the larger divi- | 
dend. | 

Uniform Scale Desirable. 

If now these policyholders compare | 
results, they will not understand the | 
sitvation and will naturally think that | 
they have been treated differently. It | 
is the aim, therefore, of life insurance | 
comnanies to maintain the same uni-| 
form scale through a series of years— | 
as long as possible. Of covrse, as any | 
nelicy grows older there will be a nat- 
ural increase in dividends, because of | 
the larger interest received on an in-| 
creasing reserve, assuming that there | 
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The Equitable Life Assurance Society of the United 
States wants MEN—Men of character and ability, who 
Under 


the Society’s system of training and assisting new agents 


want money and who are willing to work for it. 


every appointee who possesses ‘‘ success” qualities is assured 


of an income, limited only by his capacity for hard work. 


Address: 
GEORGE T. WILSON, 2nd Vice-President 


120 BROADWAY, NEW YORK 





DISCUSSES ORGANIZATION 


OF CITIZENS NATIONAL LIFE. 








President Gregory Tells of Promotion 
Contract and Initial Expenses— 
Claims Criticism Is Untrue. 





| From W. H. Gregory, president of 
the Citizens National Life of Kentucky, 
we have received copy of a statement 
| as to the organization of the company, 
issued to policyholders and _ stock- 
holders. An article in the August num- 
| ber of the “Life Insurance Independent,” 
|in which the organization of the com- 
| pany was the subject of criticism, in- 
|spired the communication. 

Mr. Gregory, following a _ detailed 
review of the article in question, says: 

“I make the broad assertion that not 
a single life insurance company or- 
ganized in the United States within the 
last decade can show as low cost of 
organization as that of the (old) Citi- 
zens Life. * * * 

Directors’ Stock. 

“While in Mr. Weed’'s office on Aug- 
ust 19, I also stated to him that the 
Directors of the Company had bought 
about $300,000 of its stock, and settled 
in cash for it, and although the Com- 
pany had paid commissions to men to 
sell stock, these Directors did not ac- 
cept a commission and, that they, in- 
cluding myself, had paid to the Com- 
pany 100 cents on the dollar for this 
$300,000 of stock. And in fact the Di- 
|rectors subscribed for an additional 
|}amount for which they gave their in- 
| terest bearing notes for the full amount, 
and upon whith they will not be al- 
lowed a penny of commission or rebate 
in any manner whatsoever. Mr. Weed 
was effervescent in telling me how 
much pleased he was. He assured me 
that this was an entirely satisfactory 
showing and said that he could not 








is no decrease in the rate of interest diminished, until in 1899 it was found 
earned from year to year. In that case, necessary to reduce the dividend scale 
while the second dividend of any one as the accumulated surplus, presumably, 
policy will be larger than the first divi- had been reduced as low as safety would 
dend received on the same policy, it admit. The new scale was maintained 
will be precisely the same size as the during 1899 and 1900, and then there 
second dividend of another policy of was another change and a further re- 
the same kind, having its anniversary duction of dividends. It is probable 
in the same calendar year, provided that it had been found that the first 
reduction was insufficient, and that in 
order to maintain a surplus sufficient 
Taking for illustration the case of for safety it was necessary to make a 


there has been no change of scale. 
Example of Change of Scale. 


a prominent company which, for a per- further reduction. 
iod of 24 years, from 1874 to 1898, main- While it is desirable to maintain 
tained a gradual yearly increase in uniform scale as long as possible, 


dividends. The figures indicate that is only practicable to do so by accumu- 
during these twenty-four years the lating a considerable surplus ahead in 
company maintained the same dividend order to cover fluctuations in earnings. 


schedule; or, at least, if there were any 
changes they were very slight. The 
company may have instituted this scale 





sequent years, that surplus gradually will address the agents assembled. 


The second annual meeting of the 
of dividends when it had on hand quite Commerc’al Life of Indianapolis will be 
a large accumulation of surplus; but held at the heme office October 7 and 
as interest rates declined through sub- 8. A. F. Sheldon, of the Sheldon School, 





WANTED:---BY YOUNG MAN 


GENERAL AGENCY connection for 
State of New Jersey with good life com- 
pany. Am personal producer of no mean 





ability and have had experience in hand- 
ling men. Record will stand closest 


investigation. 
Address, “NEW JERSEY” 


In care of The Eastern Underwriter, 


105 William Street, N. Y. C. 











make any criticism of the organization 
expenses if it had not cost any more 
than the amount stated, and as I said 
before, it has not cost any more than 
that. Yet Mr. Weed makes no allusion 
to these facts, but leads his readers to 
understand that the payments for stock 
bv directors were a mere bagatelle. * * 

“The next two columns he devotes to 
what he terms an ‘Exorbitant Commis- 
sion Contract.’ He would have the 
public infer that it is an easy matter 
to organize a life insurance company. 
Those who have tried it know that it 
is not easy and I don’t believe that 
anyone in Kentucky, or in the South 
for that matter, can organize a Com- 
pany at a lower cost than that of or- 
ganizing the Citizens Life and the Citi- 
zens National. 

Promotion Contract. 

“In organizing the Citizens National, 
we did not attempt to collect any 
money, until all of the million dollars 
of capital stock had been subscribed. 
It was therefore necessary for me to 
| raise something like $50,000 or $60,000 
} in cash for preliminary work, and this 
| Was advanced by myself and others as- 

| sisting me in the work. It was under- 
| stood that this money was to be paid 
| back. A contract was made with me 
|for promoting the Company. Out of 
| this contract had to be paid the or- 
| ganization tax to the State, advertising, 
| furniture and fixtures, office rent, tele- 
| graph and telephone bills, stationery, 
| Office help and expenses of men sent on 
| the road to sell stock; in fact, compen- 
sation for everybody who worked for 
| the Company, including the return of 
;}money advanced for its promotion. 
| Through me all settlements had to be 
|made. You understand that there was 
|no company at that time, and therefore 
;no one had power to act, and the pro- 
|}moters designated me and made the 
contract with me. Supplies were 
bought in my name, and contracts with 
}the men to go on the road were made 
in my name and all expenses were in- 
curred in my name. Furthermore, it 
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was andes and provided in the con- 
tract that the commission fixed in it 
should cover more than the selling of 
the stock. It was specifically under- 
steod that a large volume of insurance, 
$5,000,000 or over if possible, would be 
placed on the books of the Company 
for the opening day, and turned over 
to the Company free of cost, while the 
cost of procuring it was to be paid out 
of the commision provided by the con- 
tract. In other words, instead of the 
Company paying commissions on that 
insurance, the contract provided that I 
should pay it and I estimated that the 
earnings from this business would en- 
able us to pay a handsome dividend 
the first year. The contract expressly 
provided that: 

Out of the payment which the 
company hereby agrees to pay to 
said Gregory, he agrees to pay not 
only the expenses heretofore men- 
tioned, but the compensation and 
expenses of agents in securing ap- 
plications for insurance in said 
company up to the day of com- 
mencing business, and agrees to 
turn over to the company without 
further compensation, the furniture 
and fixtures which he, as promoter, 
has bought. 

“I quote from the contract to show 
that I was obligated by the contract tu 
pay the commissions on the insurance 
written and turn it over to the com- 
pany free of cost. 

Voted With Minority. 

“The contract was first made between 
the promoters and me, second between 
the incorporators and me, and third be- 
tween the stockholders and me. At the 
meeting of the stockholders, there were 
a number from ali over the State and 
some of them didn’t understand that a 
large volume of business was to be 
written and paid for out of the com- 
mission, and two or three raised the 
point that the commission was too 
high. In the afternoon they voted to 
reconsider the contract as made at the 
morning session. Those who voted to 
reconsider were in the minority as to 
their holdings in the Company, but I 
was Chairman of that meeting, and as 
the contract was made with me, I ruled 
that their motion carried, which was 
equivalent to my voting with the mi- 
nority to reconsider. 

“Now you may consider this either 
way that you wish. If the contract had 
been a very valuable one to me perm 
sonally, it certainly showed liberality 
on my part for me to vote with the mi- 
nority to reconsider a contract that had 
just been made with me. If it was 
not a valuable contract to me, then, of 
course, I cannot be credited with any 
special liberality in voting with a mi- 
nority to reconsider it; but, in either 
event, it must be conceded that Mr. 
Weed’s criticism falls to the ground. 
In any case, I believe my action will 
indicate to any open-minded man that 
I was not particular—one way or the 
other—about the contract. 

“After the stockholders reconsidered 
the contract they referred the whole 
matter to the Board of Directors. The 
minutes and the stenographic report of 
the Board meeting show, first; that the 
Board approved the contract as drawn: 
second, that I voluntarily offered to 
change the basis of the contract, as it 
was changed. And later I decided that 
I would not enforce it, even as changed, 
and the minutes show this. In other 
words, the stockholders made a con- 
tract with me, and although there were 
something like 100,000 shares repre- 
sented at the meeting, there were only 
two men who dissented, and, when they 
spoke of reconsidering the contract, I 
voted with them, and when it was re- 
considered (my vote being used to help 
reconsider it), the stockholders were 
willing to, and did leave the matter in 
the hands of the Board of Directors. 
The Board placed the matter in my 
hands by approving the contracts. I 
voluntarily changed the basis of the 
contract, and then decided that I would 
not enforce it, but instead, let the 
company itself make settlements di- 
rectly for all those matters which it 





A NEW POLICY. | 





Fraternal Organ Suggests Contract to 
Meet Old Line Competition—Ex- 
planation Needed. 





Our fraternal friends, who are grop- 
ing in the dark for better methods and 
safer plans, modeled upon legal reserve 
practice, occasionally perpetrate an 
amusing blunder owing to their lack of 
acquaintance with insurance principles. 
In a recent issue of the Loyal Workmen, 
published in Iowa, the editor says, “we 
are unable to see why the old line in- 
surance companies should have a 
monopoly on issuing certificates that 
will redound to the benefit of the in- 
sured in the event of his long life. We 
suggest in this issue, for the considera- 
tion of our members, the ordinary life 
twenty-year payment policy, where af- 
ter the member has paid for twenty 
years, he then stops paying and in 
twenty settlements would receive the 
face of his policy.” 

This is a good idea, but the term 
“ordinary life twenty year payment 
policy,” is new to life insurance. Just 
how an ordinary life could be paid up 
in twenty years, we do not see. The 
contract which the editor has in mind 
is of course a twenty year endowment, 
payable at maturity in twenty equal 
annual instalments. 





Seeks Damages. 








The statement is made that the Trav- 
slers of Hartford has entered suit in | 
Montreal against the Travellers Assur- | 
arce Company of Canada for $50,000, al- | 
leged damages due to a similarity in | 


names. 


September 29, 1910. 





ARE YOU THE MAN? 





WANTED: GENERAL AGENT for old line life in- 
surance company for ‘‘ PITTSBURGH and VICINITY.” 
Must be PERSONAL PRODUCER, capable of 
training agents, possess ability to develop territory, and 
whose past record will stand investigation. 


All correspondence confidential. 


Address 


‘* Personal Producer ”’ 
care The Eastern Underwriter 


105 William Street, New York 








OST agents take a vacation during a part of 
the Summer months. The agents of the 
Philadelphia Life, having the advantage of a 
direct contract with the Company, can generally 
be placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. 


Write PERRY to-day for contract. 








justly owed and which had to be set- 
tled either by me or by the company. 
* «6 * 
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“This contract was submitted to and | 
approved by the stockholders of the| 
company about ten months ago, but Mr. | 
Weed is now publishing the contract | 
to have you believe that it is in force, | 
when as a matter of fact it is not, and| 
not a penny has ever been paid under | 
it, and Mr. Weed knew this when he} 
wrote the article. He states in effect | 
that the contract was kept a secret and | 
was only dragged into light when the} 
court ordered it to be filed in a certain | 
suit, then pending, over the objection | 
of the company’s counsel. The truth | 
is, it was read and submitted to the | 
stockholders who were the only per- | 
sons interested in it and entitled to) 
know its contents at their first meeting | 
on November 23, 1909. I objected to | 
the filing of the contract in court, not | 
because I was afraid Mr. Weed would | 
publish it—that never occurred to me. | 
But the reason that I objected was that | 
we were engaged in a legal fight with 
attorneys who were members of a firm 
of lawyers in Louisville who represent | 
another life insurance company. The) 
contract was, although null and void, | 
part of the company’s records, and I} 
objected to turning it over to the law- 
yers who were fighting us, just as I| 
would object to turning over the books | 
or any other records of the company. | 
I assume full responsibility for object- | 
ing to turn it over to lawyers who were | 
fighting the company. Mr. Weed leads | 
his readers to believe that the contract, | 
or a modification of it, is still in Sones, | } 
which is not true, as he knows. 

“The entire capital stock of the com-| 
pany has been settled for or sub- 
scribed; and less than 8 per cent. was | 
represented by subscriptions under | 
which settlements had not been re- 
ceived, at the time this article was pub- 
lished. The company had collected to 
August 31, 1910, on the subscriptions 
to stock $867,441.37 in cash, and $792,- 
276.13 in notes, the policy of the com- 
pany being to accept, when desired, a 
part cash settlement, taking notes for 
the remainder. My own subscription 
for $300,000 of stock was settled in full, 
by‘a payment in cash of $230,000 and 
my notes for $70,000. These are the 
facts as they existed at the time this 
article of Mr. Weed’s gppeared.” * * * 














IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 


Company 
low cost to policy-holders no company 


Chartered and doing business surpasses 
43 years The 


Ack shout the new Union Central Life 


° I Co. of Cincinnati 
Monthly Income Policy nsurance Co. of Cincinnati 
Easy to sell because best to BUY 


HARTFORD 


Life Insurance 


$74,523,966.28 


Assets - 
Liabilities - $72,324,302.92 


Good openings are occurring from time 
totime. Address 

| JESSE R. CLARK, President 

| ALLAN WATERS, Sup’t of Agents 


For agency endued address 


Second Vice-President 
Hartford, Conn, 























THE WESTERN STATES LIFE INSURANCE CO. 


SAN FRANCISCO 
CAPITAL - “ % = $1,000,000 


Has been granted license for the sale of Insurance in California and Washington. 
Other Western States will be immediately opened. 

Issuing the most attractive line of policies ever offered. 

Now is the time to negotiate very desirable District and State Agency Contracts. 

Men who want to move to the great and prosperous West, and line up with a Live 
Enterprise, surrounded by boundless resources and possibilities should write to 


PRATT & GRIGSBY, General Agents, SAN FRANCISCO 1 on ‘. eh ston 
General Agent ite of Washington an jaska 
(All territory west of the Mississippi River) 605 Colman Bldg., Settle Washington 
FRANK A. WERNER, LOS ANGELES L. S.A 


General Agent, Southern California and Arizona General Agent, of f Uta 
520-23 Security Building, Los Angeles, Cal. 527-28 —t- Bidg., Salt co City, Utah 











RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 
Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address : ; 
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Savings in Life Insurance by the Limitations on Expenses 
Prescribed by the New York Law * 


By William H. Hotchkiss, Superintendent of Insurance for New York State. 


How much theoretically ought an average 
life insurance company to spend each year? 
What, in the United States, is the just ratio 
between expenses and premiums? 

lt is not proposed to attempt a definite 
answer to this question, but rather to give 
some facts that may be helpful toward that 
answer. The experience of New York under 
the limitation laws of 1906, particularly sec- 
tivn ninety-seven, is now of but three years. 
The statistics of these years, however, sug- 
gest certain deductions that may point to- 
ward the truth. 

At the outset, the writer admits that the 
problem is one of many factors; he is willing 
to let the experts wrangle over the relative 
importance of those factors. He is conscious, 
too, that company executives and actuaries 
have for years pushed this question aside, 
for the reason—shall he say it?—that they 
feared the truth might upset their agency 
forces. And he is not unmindful of Pope's 
famous characterization of those who rush 
in where angels fear to tread! 

But there must somewhere be the means 
whereby shall be fixed the ratio by which 
government may determine, how much, in 
the economy of things, its citizens should 
spend that they may have life insurance. 
Above such ratio any expenditure is economic 
waste—no matter who carries the burden. 

The case of Germany seems to furnish 
figures based on a_ sufficient number of 
similar factors. Its reports show the per- 
ventage to be much the same from year to 
year. Thus from 1897 to 1905 the total ex- 
penses Of German life insurance companies 
consumed from 13.5 per cént. to 14.5 per 
cent, of the total premiums received, the 
gross amount of the latter being about one- 
fourth of those paid to American companies 
during the same period. The percentage re- 
mained approximately constant, the average 
for the nine years, 1897 to 1905, being 13.9. 
During the same period, with 1906 included, 
ive percentage in the United States, includ- 
ing industrial business, fell from 29 per cent. 
in 1897 to 25.3 per cent. in 1906. Qncotes- 
ly, the American percentage, due to high 
pressure methods now admitted, and full 
weight being given to the factor of a busi- 
ness which increased in volume here more 
repidjy than in Germany, was in 1906 tov 
high, perhaps much too high. Statistics 
drawn from the recent reports to the New 
York department appear to demonstrate 
this. Indeed, while the range is a wide one, 
I venture to suggest that the normal per- 
centage, which represents what we Amer- 
leans a8 a mass ought to pay for life in- 
surance—giving weight, of course, to Amer- 
ican standards of living, earnings and ex- 
penditures—cannot justly, under a system of 
quasi-public corporations, vary greatly from 
between 15 and 20 per cent. of the pre 
miums. Against any expenditure above this 
latter figure, policyholders, again as a mass, 
seem to have the right to protest. Indeed, 
it may be that in present conditions they 
may well insist, in an average company writ- 
ing an average proportion of new business, 
ok a percentage somewhere between sixteen 
and eighteen. 

Problems to Solve. 

rhese observations are, however, only by 
way of introduction. The New York investi- 
gation of 1905 emphasized two classes of ex- 
penditure as conducing largely to the un- 
satisfactory conditions in life insurance— 
managerial waste (salaries, office buildings, 
syndicates, political contributions, lobbying 
expenses and the like), and agency waste 
(excessive commissions, principally on the 
first year’s premium, rebates, expense allow- 
ances, prizes, bonuses, rewards. and the 
ether accompaniments of forced-draft meth- 
ods). Of the two, the second was both the 
more important and much the more difficult 
of treatment. 

The result was legislation which some 
have called sumptuary, but which surely 
was summary. The companies had shown 
themselves unable or unwilling to grapple 
with the problem. The system’s principal 
heneficlaries—the field force itself—could 
searcely be expected to do so. Natural laws, 
so long as the companies were struggling 
one with the other after the bubble bigness, 
seemed to increase rather than diminish the 
expenditure. And the legislature stepped in! 
it is not the province of this paper to dis 
cuss whether the State should thus have in- 
terfered. The statistics of the first three 
years seem, however, fully to justify the 
action taken. Insurance is now being fur- 
nished those who wish it at a ratio of ex- 
pense to premium for all companies doing 
hnsiness in New York of 17.3 per cent. as 
against 22.9 per cent. six years ago. 

In a report to the New York department 
made it 1909, its auditor stated: 

“It is clearly an advantage to society that 
a yr mad should be permitted to spend, 
in selling its policies, an amount so fixed 
that the difference between the value of the 
‘ggregate satisfaction conferred by the com- 
pany’s operations and the wealth consumed 
W producing that satisfaction is a maximum. 
‘Pp to a certain point, the more money a 
life insurance company spends in getting 
misiness, the more beneficial to society are 
its operations. ‘This relation, however, is 
subject to the law of diminishing return, 
and after the maximum point is reached, 
each addition to the rate of expenditure is 
increasingly injurious.” 

Compensation for Salesmen. 

This statement was hafled with derision in 
Several quarters. It contains, however, an 

*Paper read at 41st session of the Na- 
tional Convention of Insurance Commis- 
sioners, Mobile, Ala., September, 1910. 





economic truth. Clearly, the real measure 
of the value of an institution to the society 
which creates it is the difference between 
what it gives and what it takes. Now, we 
are yet far from the day when life insur- 
ance will sell itself. Hence, the middle 
man—the agent in all his grades; and, con- 
sequently, his compensation. 
ow much the purchaser of a commodity 
should pay for salesmanship is always a 
relative question; the modern excesses in 
this direction ure finding their reaction in 
the factory-to-family idea. Salesmanship 
being, however. the largest single element 
in the expense of life insurance, it was 
natural that in seeking to eliminate economic 
waste, inquiry was focused on it. The result 
is well known. The expense of insurance 
salesmanship was found too high. It was 
struck at by the now famous section ninety- 
seven. A cutting down of incomes resulted; 
an weeding out of each company’s agency 
force. But who will say, even after but 
three years, that the savings from sales 
inanship and at the home office resulting 
from the New York law of. 1906, have not 
made the difference between the aggregate 
satisfaction to the insured and the wealth 
ef such insured consumed in producing that 
satisfaction much nearer the maximum? 
The New York investigating committee did 
not, however, recommend any upward limit 
on the rate of commissions. It assumed 
that competition between companies would 
continue to set an effective limit on the 
loadings, and took such loadings as a basis. 
In accordance with its recommendations, the 
Legislature of 1906, in substance, (1) provid- 
ed that the principal items of the annual 
acquisition expenses of companies doing 
business in New York should not exceed 
(a) the loadings on the first-year premiums, 
and (b) the present values of the assumed 
mortality gains for the first five years of 





WANTED 


A Superintendent of Agencies for a Company with 
Insurance in force of more than $70,000,000 
Assets of more than . . 20,000,000 


Surplus of more than. . 2,000,000 





A HOME OFFICE POSITION 





Address ‘‘ Superintendent ”’ 
care of The Eastern Underwriter 


105 William St., New York City 











insurance, and (2) prohibited any expenses, | 
other than investment expenditures and) 


taxes and other real estate outlays, in excess 
of the aggregate amount of the actual load- 
ings upon premiums received during the 
year and the present values of the assumed 
mortality gains as previously mentioned. 
Renewal commissions on other than endow- 
ment policies were limited to 7% per cent. 
for the first nine years, and collection fees, 
after the tenth year, to 2 per cent. The 
committee, however, did recommend an up- 


ward limit on the annual writings of com-| 


penies doing business in New York, and the} 


Legislature of 1906 adopted its recommenda- 
tion, so far as New York companies were 
concerned, fixing the limitation at $150,- 
000,000, 

Laws Unscientific. 

This is the gist of the now well-known, 
and in some quarters mnuch-ctiticised, sec- 
tions ninety-six and ninety-seven of the New 
York Insurance Taw. Such sections con- 
stitute together the important checks on ex 
travagance and waste developed by the in- 
vestigation of 19% Neither was perhaps 
in a strict sense scientific. Both were at 
the time apparently necessary. Of the two. 
section ninety-seven is clearly still the more 
important. While miner changes in it may 
later be found to be wise, such section con- 
teins the germ of the economic truth that 
declares that all expense not necessary to 
the maximum pecuniary efficiency of the 
company to the public is economic waste. It 
thus is the arch of the new edifice of life 
imsurance. The limitations of section ninety- 
six are only the buttresses. 

The accompanying tables, made up from 
the official reports from 19% to 1909. in- 
elusive, of, with a few relatively negligible 
exceptions, all the life insurance companies, 
except industrials, doing business in New 
York, have heen prenared under the direc- 
tion of Anditor Woodward of the New York 
denattment. as heve heen the percentage 
schedules forming nort of the text. A care- 
ful examination of Tables A, B. C, D and FE 
will demonstrate the far-reaching effect of 
the New York Investigation of 1905 and of 
the limitations of the present New Yerk law. 
Tabies F and G may prove interesting as 
showing the effects of such limitations on 
insurance in foree and the character of in- 
surance ontstanding December 31, 1908: 
while Table H_ will indicate the probable 
effect of the antomatic brake on total writ- 
ings inserted in section ninety-six by the 
amendments of 1910. 

These tables will he considered separately. 
Table A.—Exnenses to Total Premiums. 

The following summary hrings out clearly 
the effect of the New York law on the per- 
centoge of total exnenses to total preminms 
of the commenies anthorized to do business 
in New York: 

SUMMARY OF PERCENTAGES. 
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Considered thus from the viewpoint of 
total expenses to total premiums, the fol- 
lowing seem to be obvious deductions: If 
there was prior to 1906 economic waste in 
marketing this necessity of life, life insur- 
ance, the New York companies were, other 
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Mutual Life Insurance Company 
OF BOSTON, MASS. 














I WANT YOUR BUSINESS—CAN I GET IT? 
Its Premium Rates are low 
I : 
THIS AGENOY | Halll aE seineer 
Lif i ( 
Scranton Life Insurance Co. 


Was Incorporated in 1862 under Massachusetts laws 
THE WHY 
ts Dividends are unexcelled 
DO YOU KNOW OUR 18 PAYSIENT LIFE RATES? 
JAMES S. McANULTY, President 


Is the largest Massachusetts Company 
Is the strongest Massachusetts Company 
THE COMPANY | 
TH e HOW ( Pas every facility for quick results 
WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 
HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - - $584,482 62 
Reserve - - - $201,330 00 
Capital - - - $300,000 00 
SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 














WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 
care of THE EasteRN UNDERWRITER 
105 William Street, New York City 
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...ngs being equal, much more wasteful 
than the companies of other States operat- 
ing in New York. Conversely, it seems that 
since 1906 the New York companies have 
been more economical than their competitors 
from outside; but the effect of the falling 
off in new writings, particularly by the New 
York companies, due to the exposures of 
the investigation, is doubtless a considerable 
tactor. The sharp rise of the New York 
percentage in 1009 suggests the importance 
of such tactor. The narrowing of the gap 
petween the New York percentage and the 
nen-State percentage and the relative steadi- 
ness of the latter for the past three years 
may well suggest that the companies author- 
ized in New York, with business again nor- 
mal but under new conditions. are quite 
rapidly reaching a fairly constant expense 
ratio. 2 : 

Table B.—First-Year Expenses to First- 

Year Premiums. 

The figures shown in this table are taken 
for the years 1906-09, inclusive, from the 
companies’ “Schedule Q’’ for the year in 
question. For the years 1904 and 1005 the 
first-year expenses have been taken to be 
the sum of commissions on first-year pre- 
miums and the amounts expended for medi- 
eal examinations and inspections of risks. 
In considering the facts shown by this table, 
it should, therefore, be remembered that the 
first-year expenses shown therein do not in- 
clude considerable sums that should, strictly 
speaking, be charged against first-year pre- 
miums. It should also be remembered that 
the items of first-year expefises enumerated 
in section ninety-seven of the insurance law 
do not include any allowance for that pro- 
portion of the general administration or 
overhead expenses of the company which, 
as a matter of fact, have a great deal to 
do with the cost of getting business. 

SUMMARY OF PERCENTAGES. 
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year’s expenses and premiums, the effect of 
the new laws in reducing the percentage 
cost is equally noticeable; likewise, the high- 
er expenditure of New York companies be- 
fore the cataclysm of 1905-06 and the pro- 
portionately greater fall of the percentage 
in such companies to, or, at any rate, to 
ward, the constant percentage. say about 
50. Save in 1907, the New York percentage 
has been higher than that of the companies 
of other States. 

Table C.—Renewal Expenses to Re- 

newal Premiums. 

The renewal expenses shown in this table 
were determined by taking the difference 
between the company’s total insurance ex- 
penses and the first-year expenses as shown 
in “Schedule Q;’’ hence, to the extent that 
Table B understates the first-year expenses, 
Table C overstates the renewal expenses. 
The difference expressed as a percentage, 
however, would, of course, be much larger 
in Table B than in Table C. These tables 
do not check exactly with Table A since 


that table is constructed on a cash basis. 
It should also be noted that the renewal 
premiums shown in this table include divi- 


dends and surrender values applied to pay 
renewal premiums. 


SUMMARY OF PERCENTAGES. 
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BODE coven ceces 17.9 17.1 
FED cccce secu 16.3 16.1 
1906 ..... 12.6 13.3 
nT dees ‘ 13.0 $ 
1908 ma, | 2.5 
ee K<evwe ‘tau 13.5 
The noteworthy feature of this table is 
the drop in the percentage in the case of 
the New York companies between 1905 and 
1906, i. e., nearly four points, while the 
percentage of the non-State companies fel! 
less than a point and a balf. Here also the 
New York companies seem now to be more 


economical than their competitors from oth 


York Life, reasons later indicated, may 
somewhat account for this. The steadiness | 
of the average percentage for all companies; 
at about 15.5 during the past four years} 

ggests that coustant renewal expense} 


for 


the 
ra tic in the neighborhood of that} 
figure. | 
Table D.—First-Year Commissions to| 

First-Year Premiums. | 








The statistics in this table are on a cash] 
sis up to and including the year 1907 ; | 
or 1208 and 1909 they are on a_ revenue} 
basis, being taken from ‘Schedule Q.” The} 
effect of this discrepancy of method on the} 


however, negligible. 
PERCENTAGES. 


percentage is, 


SUMMARY OF 
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The striking feature of this table is the 
aecrease in first-year commissions for the 
period 1907-09, as compared with the period 
14-6. It is, of course, possible that this} 
decre: in commissions may not wholly} 











represent a real saving in expense, but may} 
te in part neutralized by a chai in the 
inode of compensation for obtaining busi 















ress. The effect of high-pressure methods, | 
particularly by the New York companies, | 
before the taking effeet of the new laws in 
January, 1907, is noticeable, as is also the 
similarity of the percentages for |! 
domestic 1 non-State companies in 1 

is vy of note, however, th in eve 
year, the non-State percentage is lower 
that of New York, and in 1905 and 





so-called bhot-house years—very much | 


Table E.—Renewal Commissions to Re- 


newal Premiums. 
This table offers a good illustration of the 
many difficulties in the way of satisfactory 


ecmparison of expenses in life insurance 























YEAR 
| 
oy ere | 
ee 
eee | 
TOUE sdeee canes | 
Vina’ 
SS Ey 
The effect 
so marked. 
changes in the past 
The noticeable feature is that t } 
f the New York ec | 
lower than the percer 
of other States. This is due to the very low} 
percentages of the New York Life and 
Mutual. In the former, the ‘Nylic”’ 
took the place to a large extent of rene | 
commissions, while Mutual had. previ-| 
to the amendments of 1906, adopted the] 
of paying for most or all of its busi 
a high brokerage, thus securin 
» from obligation to pay any one more 
a small collection fee on renew pre 
ims 
Tables F and G. 
ibles should be read together. That 
tl was 4 shaking down of the business 
: ing the investigation of 1905 is clear 
i the fact that the 
1 more v rous in tt 
penies than in the non-St 
thorized in New orl 





business 


et decrease of 














000,000 in 1906, S89 000.06 
(HOO j 1O08, 
£100,000,000 in insurance 
e f the non-State 
f insurance in force a | 
8265000000, But the striking fact is that 
these large gains were made without much 
creasing the expense fr io, thus apparently 
indicating that the thirty-five compan now 
ining business in New York ir 
dd largely to their insuranes 2 
uch lower expense ratio tha 
Indeed, if the populatior in 














“OLD HICKORY” 





THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


CHATTANOOGA, TENNESSEE 


Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


HOME OFFICE: 





Development 











MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 





in desirable localities representing a 

sixty-year old institution, with modern 

liberal, law-conforming policies, and 7 
helpful Home office co-operation. 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
Address ALBERT E. AWDE, 








either Supt. 396 Congress St., Portland, Me. 


THORNTON CHASE, 
Supt., 405 Exch., Bldg., Los Angeles, Cal, 











BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres'dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 


| holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 








Know the Law! 


If you do not find what you want, 





ask INSURANCE GREEN BAG It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 


Adjusters, Confidential Reports, Ex- 


pert Insurance trial lawyers at 
moderate cost. 
WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - CHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 
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50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets ............+...-$23,626,018,63 
Liabilities (including Di- 
vidend Endowment 
Fund)............++. 21,858,691.59 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus...... 1,767 327.11 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 











Liberal Commissions, 


give 


WE 
PAY 


priced policies, embracing every liberal, 


ample territory 


and fair treatment, 


have easy-selling, low- 
modern feature; furnish prospects and 
give you every aid in selling insurance. 
If these features 


Agent, 


appeal to you, Mr. 


write me and we will close a 
contract that means more money for you 


at less work. ‘‘ Do it now.” 
W. A. HARBACH, Sec’y 
DES MOINES LIFE INS. CO. 


Des Moines, Iowa 














management limited. 


Pp 
rFHEY’RE DOING IT! 
WHAT? 
Earning more money for less effort than ever before 
WHO? 
The men selling the policies of the 
UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 
McCORMICK BUILDING, CHICAGO, ILLINOIS 
HY? 
Annual dividend policies registered with the State of Ulinois. 
Liberal commissions. 


OPENINGS FOR STATE AND DISTRICT MANAGERS 


Expense of 








53% - Increase 
30% - Increase 


13% - 





State Mutual Life Assurance Company 
OF WORCESTER, MASS. 
BURTON + ee: President 
New Business Gains 


1909 over 1908 - - - 
6 Months 1910 over 1909 - 30 % 


(Paid-for Basis) 


lacrease 6 Months 1910 over 1908 - 713% 


(Paid-for Basis) 
THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 


- §3% 
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September # $9, 1910. 


pepe G are correct—and they are, of course, 
ul estimates bused on the censuses of lw 


ane lyUo—the per capita insurance in foice in 
vew Lork, wuile practically stationary tor 
1905, 194U6 anu 1864, began rising agam lm 
jus and went up with a bound in 1UUY. 
uwer forces than the exposures of liv 
pave, of course, affected this per capita, 
put the fact to be remembered is that, in 


xew York at least, life imsurance is increas- 
wg faster than population. 
Summary of Statistics. 

Clearly, then, in twenty-six companies do- 
ing business in New York from 104 to 1909, 
ipcludi ng practically all the large American 
lite ¢ ompanies: 

The percentage of total expense to total 


_—— in 1904 was 22.9; in 1909, it was 













q percentage of certain items of first- 
year expenses to first-year premiuus in 1904 
was 60.9; in 1909, it was 5v.7. 

The percentage of renewal expenses to re- 


pewal premiums in 1904 was 1/.1; in 1909, 
it was 13.5. 
The percentage of first-year commissions 


to first-year premiums in 1904 was 52.6; in 
jd, it was 45.8. 

Yhe percentage of renewal commissions to 
reneWal premiums in 1904 was 6.0; in 1909, 
i, Was 4.0. 

But statistics with their tables and their 
ratios mean liitle to the ordinary policy- 
holder. Here, fortunately, it is pussivle al- 
so to speak to him in terms of dvilars and 
the 10 to 1 rule assumed 


cents. Applying 

»y the Connecticut department as indicating 
the relation between the cost of Lew busi- 
vess aud the cost of caring for old business: 


$1,000 of policy 
all companies do- 
10; 


Yhe initial expense per 
ition in force against 
business in Connecticut for 1906, 








ing 
the renewal expense, $3.61; while 
The initial expense of such companies in 


























1000 was $31.51, and the renewal expense, 
$3.15. 

Thus the annual saving to policyholders 
in 1909 as compared with 1906 is $4.5% “ 
$1,000 of new business and 46 ceuts per 
$1,000 of old business on the books. 

Or, applying these figures to the $1,219,- 

(48 of insurance written by the thirty 
ive companies doing business in New York 
in 1909 and to the $10,647,240,069 of insur 

in force on the books of these compa- 

t the beginning of the year, it is evi- 
that, assuming that the expense rate 
the companies would not have continued 
icrease after 1906, there has been Sav 
to policyholders during the year 1909 of 
3 in acquisition expenses, and of 

in general management expenses 

| of $10,498,913 saved over what would 
been expended, other thing being 
equal had the limitations imposed by the 

New York Insurance Law not existed. 

Similar figures, accumuleted over a series 
of years, point to a total saving that will 
be stupendous in its egate This is con 
servation of the highest type. nile 
may be that in the summ 
historian of the future of th : 
the twentieth century's first decade, the N 
York insurance limitation laws of 1906 
he given as high rank as any of the 
of recent years passed to prevent Ww 
thus to conserve the general welfare 


Limitation of Volume. 
But one of the appended tables 


remains 








to he considered. It has been noted that 
section ninety-seven, thus solid in economic 
dyantage, was buttressed by the limitation 
on annual writings known as section ninety 
six. The reason for this is well known, is 
still eloquent of waste and loss, and need 
not be restated here In 1906 came the 
recommendations of the Armstrong Commit- 
tee It recognized the truth of the law of 
ishing return. It knew that pressure 

n the agency field might some _ time 
sweep away the limitations of section ninety- 
ove And so the of 1906 put 
up the bars on mere Granted, the 
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was arbitrary; 





just as 
























much so as 
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ter, it is quite unlikely that the companies | 
; the rivalry of the cowpauies uured- Cvulau increase lo Lhe extent permitted by | 
soning. Lut section ninety-six was a war tbe alicnuiwent. ‘uke Lue New York Lue! THE 
oe : ‘ us ab eaample: It is very apparent that tue! 
And it lad its effect! While but one com sreat liucreace [rum yeur to year durmg T 
, : ; 1 i ‘ u é g the T 
pany bas peinaps yet found its progress years lis uew business jucreased most rapid- | FIRS MU UAL 
warred, ail wave snow tual ile vlu Ciamiur iY, Was aue tv eXtravagaut expenditures. | 
vba crowding Wvuuld lv luuger ve Luleraleu. tbe table velow sels Lorth the new business 
it Was apprupriate, therelure, Laat as sev- Witten vy Lais Company from 18¥5 to lvv4, Chartered in America 
eral of lue great companies approached in bol inclusive, Will Lue percentage of actual <a 
19iV Lhe FiwW,WU,vvy liuit, sume change Licreare, aud Lhe maximum percentage ot | 
should ve mude. How vetter than vy iucrease wuich would have been permitted 
avandoning the arbitrary, ‘““Lhou shait not!’ it the proposed amendment had veen the 
abd writing over it; “You may, it you vut iW uuring Lhuse years: } 
suve! Tiuis is the essence of the amenda- ae « | 
tury law of 1910. ee w < 
ihe worus, waich were in effect wade ap ~ se ten 
plicavle also to non-State culpanies doing a= ea 
vusmess in New York, are: oon S INS 
a4 Lue LULA UleivUuul vi ilisUrauce LY sia YEAI = oe e 
Orpulauull lu Lulce vl LE Luatiy-uior Uay ane = co 
vi aveceuiver ol Lue pleceuiug jear us * * -a ore BOSTON, MASS. 
jilure iuall SIA ulluteUu Litidivl Uuidts, [i a. is 
may Wilite] uvt miore Luau vue Duluiceu duu <5 
Maly lsd uvilurs, OF IC WAY iutieume lio jsyR _.. $127,300.00 pe per cen Reserv 
Lew UUsiuess vver Lhe ldalgest ailliwuul 1 a, out wiseiee Gaal 0 rates on a full 3 pe t. e 
sued in auy oue vf tue Uee years uume- |. saunas zu under Massachusetts Law, and 
diately precediug ila the proportivw in respec: nan Lud, LUV, 1 offers the very best possible. 
io Said almvuul Which Lhe dillereuce velWweeu sy ... 8... 2c, ADU r" a curit with safi 
tWently-Lve per ceululm of ils Le. resewai sayy ¥ : 252, 40U, UU) rr Pin | y, t a e, 
premiums Cuuputed according to the vases yous 20... 202,400,009) ig 4 equitable contract 
of mortality aud interest assumed ln cal- inc SAA) i . saiaplanttiie 
culaung its ilavlities, and its total expelises Loves UU UU % yl | 
jor such preceuing year, after ueuucling j4i.4 ........ > petted ; _— FINANCIAL STATEMENT 
irom said tolal expeuses, (1) the items v1 ghus it 1 on. it 
: s that if it bad not veen 543. 
wurst year expeuditure specitied in tue Orst§ for extravagant expeuuitures oon cumpany | | Assets Jan. 1, 1910,.... $51,316, 00 
~CuteUce Of section ninety-seven of tuis Chap cvuld but wave incieased its uew vusiese Liabilities............... 47,060,672.15 
tcr, (2) its actual investment expelses (vt at the ratios it did frum year to year. wur-| Surplus 4, 265,870.85 
exceeding onue-luurth of one per ceulum of tberimore, comparison of the percentage 
we meau invested assets) and (3) taxes Ol shows tuat the « ympany in t : pe 
: ovary Ting ~ ae a : : i in) wriling Wwe) . 
a pte tee 
- ee state, ears lo sak ol the years mentioned expended sv much i q 
net renewal premiums; 2 Fir mouey in order to do it, that. under the | D. F. Appel, Vi Pr t 
ihe purpose “ clearly to put a premium ruie provided in the amendment, it wouid| 5. he Barbey, Secretary 
h ecouulmMy Alt vl UUsiless Lidt slicks. lave been allowed to increase its writings - 
ihe company which keeps well within twe in any one of the succeeding years eat vy | Wm. F. Davis, Asst. Secretary 
expense limitations Of sectlul Dinely-seve a very s.wull percentage. kor example take | man Asst. Secretary 
may increase more rapidly than i cvl- the year Ilse: h consequence ry its ex-| J. G. Wild 
pany which is just Within such limuitatious; pendit ures in that year, tue company could 
XJ o Pee os My increase igh ange have increased its puss less the next year} EDWARD W. ALLEN, . manager 
ritten by a greater percenti wun the (1599) ouly cent., if the propused 220 Broadway, New York 
diflereuce between tweunty-live per cent. of amendment hi been in force, whereas 
ihe net renewal pemiums and the per cent. ts actual in 1800 was 33 per cent. LATHROP E. BALDWIN, Manager 
{ its total ay ises (after deducuug cel in addition to this, no company will write 141 Broadway, New York 
iain specined items) to such net renewal up to its tull percentage as there w 1 » ne 
premiums. Thus, in general, a well-managed tendency, afte. the percentags a tn as BONG haan ngy Ge ral Agent 
company is allowed to write each year an for any part ] “ur is determined, for a venue, New York 
mount of new business increasing us the company within imkt rather 
vusiness in force grows; waste is penalized ian risk it. T these iore dividends to policyholders which 
nd the limitation becomes less arbitrary c-mpanies » forced L such mear more satisfaction to the publie 
’ ore au itie v9 . o- : : , means mor itistactior ‘. 
ud more automatic and natural. — lin ry mupetition is they did in the >» are some of the truths that a lay- 
Table H. mies fae sapersence seems to Bave demon- ds in the statistics and out of the 
Table H is merely by way of illustration port rer nine on spenaas i ean t c of recent years He reads, too, that 
Omitting industrial companies, there are but co cire netoesi sionals me. fe insurance is stronger, far stronger to- 
tour of those authorized in New York to jjits or the amendme oes lay than it was before that turmoil. And 
vhich the new law can svon app As- * . peri ‘s one of the millions of Americans holding 
ruming that the Equitable, the Mutu al and oe 8 »w persuade toward neurance policies, he finds satisfaction and 
the Northwestern had each written $150 ; a ta ay , ig and big hope in that there has at last come pence. 
(0,000 in 7 economies of j)"¢ tot Rae ee ee | re understanding, and a growth that ie 
these companies s would have permitted to ,.j, ein mates motes oo mm «trae fo the Mogan Gf the GcsnemeNt: Spend, 
be written in 1910— es s: Snes ind, Yes ut. in spending, save 
By the kquitabl S146 
Bee SO BAGCOME occ cccceccccccavce li 
By the Northwestern .......... Lt, 75 
While if the New York Life 
which can write this year unde 
the new law $166,671,477, had IN THE 
setually written $150,000,000 in 
Iik’ its economies have een 
such chat in 1910 it could have 
WEEBED oc cccscus Seemwepene 170,250,000 
seem likely that under the It N I A a oO f Str th 
ee ee Gein ak te S iName is ynonym oO en 
vill sy inerease each yeal 
rther limitations t 
in memoradum tted . 
. it to ey " = at QO; erating under the (¢ ompulsor y Reserve Deposit Law of the 
ill was under cons n ” 
“However, while the figures show State of Kentucky 
percentage the four con 1ies ‘ hid ' 
‘io ense this year if tested by rule id . , ‘ = 
: m P > YTD Pp 4 
iowa in the omen t practic MEN OF CHARACTER AND ABILITY 











THEN 


“The administration of the Company has 
been beyond reproach; is treatment of its 
policyholders has been liberal and its pay- 
ment of its death claims has been prompt and 
as free from technical objections as was 
possible, with a proper regard for the interests 
of the other policyholders.” 

S. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De- 
cember 31st, 1907. 








The Southern States 


INSURANCE 
COFIPANY 


Life 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available 
Policy contracts up to date. 
Liberal contracts to Agents. 


General Offices: ATLANTA, GA. 


“That which comes after ever conforms to that which has gone before ’’ 


NOW 


“During the two years which have elapsed 
since my previous examination of tie Com- 
pay, nothing has oceurred which woull 
modify the commendatory statements con- 
tained in my previous report.” 


8S. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De- 
cember 3ist, 1909. 











WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 








THE MORE I STUDY this Monthly Income policy of 


ours, the more it grows on me! . 


Did you ever sit down all by yourself and make a study 
of that contract ? Upon my word, gentlemen, you can’t beat it! 

You see it’s such absolute PROTECTION —an absolute- 
lv SURE mouthly -about the surest thing I know— 
all the immense assets of THE PRUDENTIAL behind it— 
monthly PENSION for the wife and little ones, running on 
and on through the y EVERY MONTH! No, you can’t 
beat it! Our best Agents are making a specialty of this 
contract, AND THE RESULTS ARE REMARKABLE! 


Come in and have a talk about it! 


ROBERT J. MIX, Manager 
20 Vesey St., New York City 
Telephone 3474 Cortiand 
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years 
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TUBERCULOSIS NOT HEREDITARY. 





Correcting Misapprehensions as to 
Significance of the Disease in 
Family History. 





In order to correct misapprehensions 
existing relative to the significance of 
tuberculosis in family history, the Re- 
lianece Life has addressed its field men 
as to its attitude in connection there- 
with, from which we cull the following: 

“Tuberculosis is not ‘hereditary’ in 
the general acceptance of the term. 
(It is said not to be a hereditary dis- 
ease, because there is no authenic in- 
stance of any individual being born with 
with it.) It is an infectious, commun- 
icable disease, and the value of an indi- 
vidual as a risk whose family history 
reveals tuberculosis, will depend upon 
his age, height and weight, and the 
number of cases of tuberculosis which 
appear. The family history exercises a 
considerable influence over such an in- 
dividual for the following reason: 

“When tuberculosis appears in the 
family history of any individual, the 
presumption is that he is more or less 
incapable of throwing off or successful- 
ly fighting a tubercular infection when 
it comes. In other words, the parents 
of such an individual have failed to give 
him a constitution sufficiently antagon- 
istic to the tubercular bacillus. This 
tmth obtains whether the tubercular 
history involves his parents, or his 
brothers, or sisters. Both the father 
and mother may come of non-tubercular 
people and yet the offspring may be un- 
provided with the tubercular fighting 
capacity. Everybody recognizes the fact 
that certain parents, apparently sound, 
often produce imbecilic or perverted 
children. It is just as reasonable to 
suppose that if parents are capable of 
producing idiots, they are capable of 
producing children who lack, not mental 
halance, but the capacity to withstand 
a tubercular infection. This truth ob- 
tains irrespective of the individual’s at- 
tained age, or the remoteness of the 
death, and his capacity to fight the 


tubercular infection is closely indicated 
by his percentage under or over 
weight.” 





Reliance Life Changes. 





The Reliance Life announces the fol- 
lowing changes in the Western divi- 
sion: 

St. Louis will be made the headquar- 
ters of the Western division, and O. G. 
Wilson, assistant general manager, will 
be in charge of the local work in that 
territory when not required to give his 
attention to supervising work of a gen- 
eral character. 

lowa has been added to the territory 
under the supervisjon of C. D. Hellen, 
who already had Nebraska. W. L. 
Phipps, at present cashier of the office 
in Omaha, will be promoted to the posi- 
tion of assistant: supervisor and help 
Mr. Hellen in his organization work 
covering the two States. Omaha will 
be the headquarters for the depart- 
ment, which will hereafter be called the 
lowa-Nebraska Department. 





READY FOR BUSINESS. 





Republic Life of Missouri Gets Under- 
way—lIts Directorate a Strong 
One. 





The Republic Life of Kansas City, 
Mo., announces the commencement of 
business with a capital of $100,000 and 
insurance in force of $243,000. Provision 
is made for the increase of the capital 
to $200,000. 

The officers of the company are: 

J. H. Aikins, president; L. H. Allen, 
Ist vice-president; Howard Vrooman, 2d 
vice-president; Daniel Hughes, 3d vice- 
president; Edwin Clark, general man- 
ager; W. A. Hammond, treasurer; Dr. 
Allen L. Porter, medical director; Dr. 
J. M. Emery, consulting actuary; Jay 
T. Smith, manager Farm-Loan Depart- 
ment. 

Directors: W. A. Hammond, capital- 
ist, director National Bank of the Re 
public; Jas. Cowgill, State Treasurer of 
Missouri, Jefferson City; L. H. Allen, 
1st vice-president Republic Life Insur- 





ance Company; Jay T. Smith, real es- 
tate, Kansas City, Mo.; Thos. P. Fen- 
lon, attorney, Kansas City, Mo.; B, L. 
Searritt, attorney, Scarritt, Scarritt & 
Jones; George W. Lightner, farmer and 
stockman, Kinsley, Kan.; W. J. Rice, 
president Central Ave. State Bank, Kan- 
sas City, Kan.; Allen L. Porter, M.D., 
inedical director Republic Life Insur- 
ance Company; W. D. Corbin, director 
Kansas City Oil Co., Kansas City, Kan.; 
LC. L. Miller, president Seneca Filter 
Co, Kansas City., Kan.; H. G. Cherry, 
president Stock Yards Cotton and Lin- 
seed Meal Co., Kansas City, Mo.; Edwin 
Clark, general manager Republic Life 
Insurance Company; W. P. Cherry, pres 
ident Cherry-Tilden L. S. Commission 
Ce., Kansas City; Mo.; J. H. Aikins, 
president Missouri-Kansas Calf & Cat- 
tle Co. Kansas City, Mo.: Edward 
Aikins, farmer and stockman, Paw- 
huska, Okl.; Chas. E. Forgy, real estate, 
Kansas City, Mo.; H. J. Vrooman, real 
estate, Kansas City, Mo.; Sam B. Cook, 
president ventral Missouri Trust Co., 
Jefferson City, Mo. 

President’s Cabinet: Finance—Sam | 
B. Cook, W. A. Hammond, J. W. Rice, | 
James Cowgill, W. C. Barnhardt. In- | 
surance—L. H. Allen, Edwin Clark. | 
Mortgage Loan—Howard J. Vrooman, | 


Chas. E. Forgy, Jay T. Smith. Press—| 
II. G. Cherry, Edwin Clark. Legal—E. | 


H. Jones, Thomas B. Fenlon. Medical— | 
Allen L. Porter, J. F. Nutz, E. H. Thrail- 
kill, Dr. Dan’] Hughes. 





The Opening Gun. 





The Pittsburg Life Underwriters Asso- | 
ciation, as usual, will have the honor of | 
tendering the initial reception to the new | 
olficers of the National body. Arrange- | 
ments have been made to hold the joy-| 
ous affair at the Fort Pitt Hotel, Octo-| 


her 17. There is a royal send off in| 
store for Henry J. Powell and his lieu- 
tenants. Enthusiasm and good will | 


have free course at these annual gather- | 
ings, as ex-presidents of the National | 
Association for the past decade will| 
attest. 








| 
| 
Opening Consulting Office. | 


W. R. Halliday, for seventeen years | 
identified with the home office of the | 
North British and Mercantile Insurance , 
Company, and in charge of its actuarial | 
department at the Edinburgh office, has 
been attracted to this side as a field 
of labor and will open up an Office as 
consulting actuary at Birmingham, Ala. | 
Mr. Halliday is well recommended 
and believes that the future for the| 
South is full of promise. 





Makes Good Showing. 





The first issue of the Amicable Rec- 
ord gives an account of the organiza- 
tion of the Amicable Life of Waco, 
Texas, and its business from May, 1910, 
to August 31. The total income from 
the sale of stock and all other sources 
was $568,955; total disbursements, in- 
cluding commissions, $36,329. The com- 
pany has assets of $543,189 and stock 
subscriptior notes of $293,124. Its cash 
capital is $281,220; miscellaneous lia- 
bilities, $10,530; net surplus beyond 
capital and liabilities, $251,439.29. 

Total applications for insurance dur- 
ing the period referred to aggregated 
$1,353,500; insurance issued, $1,194,706; 
amount declined $93,500; still pending, 
$65,294. The annual salary list of all 
officers and home office employes 
amounts to only $11,920. 





Host With Federal Life. 





President Hamilton, of the Federal 
Life of Chicago, announces the appoint- 
ment of Zeno M. Host, formerly in- 
surance commissioner of the State of 
Wisconsin, to be agency superintendent 
of the Federal. 

While insurance commissioner Mr. 
Host was largely responsible for the 
action of the Insurance Department of 
the Knights of Pythias in deciding to 
fo upon an adequate rate basis, because 
of which he afterward allowed himself 
to be persuaded to take charge of their 
field work in educating the members to 
(Continued on page 9.) 





Provident Savings at Rochester. 





Ralph H. Gorsline has been appoint- 
ed manager for the Provident Savings 
Life at Rochester, N. Y. Mr. Gorsline 
has been identified with the Penn Mu- 
tual and is well qualified to make a 
success of his new connection both as 
regards practical experience and knowl-| 
edge of the territory. 





100 Per Cent. Increase. 





The business of the Southern States 
Life of Atlanta for the first twenty days 
of September showed an increase of 100 
per cent. over the same period of 1909. 
This sterling, well-managed institution 
is making satisfactory progress all 
along the line. 








MICHIGAN STATE LIFE 


DETROIT 
Will pay a salary and ex- 
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producers in Ohio, two in 
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Field Changes. 





The Reading Mutual Life announces 
the following changes: 

Opened new office, known as Phila- 
delphia No. 3, located at 278 South 52d 
street, Philadeiphia, in charge of Super- 
intendent B. |. Bowen transferred from 
Philadelphia No. 1. Superintendent J. 
$3. Hoge transferred from the Reading 
district to succeed Mr. Bowen at Phila- 
delphia No. 1. Superintendent G. J. 
Buchler now has charge of the Allen- 
tewn district. J. J. Malaney is in charge 
of the Bloomsburg, Pa., office, succeed- 
ing W. F. Gallagher, who was trans- 
ferred to Wilkes-Barre. M. P. Haynes 
is now superintendent of the Reading 
district, being promoted from an as- 
sistancy at Easton, Pa. C. N. Corkhill 
is the new superintendent at Williams- 
port, succeeding Mr. Hillpot, who re- 
turns to Philadelphia in the company’s 
service. J. Painter, superintendent, 
has now taken over affairs at Norris- 
town, Pa., district, relieving Inspector 
Rothensies. 





Insuring Base Bail Players. 





An Associated Press dispatch of the 
past week contained the following: 

“A London’ insurance company has 
decided that it will try to get some 
business from the men who are promot- 
ing the all-star series of base ball 
csames, according to a telegram which 
has been received in Cincinnati by the 
promoters of the scheme to take two 
teams from the major league on a tour 
this fall, including New York players. 
The company agrees to insure the play- 
ers, indemnify the owners, of the Na- 
tional and American League clubs, and 
named a price which is considered very 
low. The promoter says that he will 
have the men insured, that they may 
return to their clubs next year unless 
they wish to join his league, which will 
probably be in operation at that time.” 

Any proposition of this nature would 
unquestionably emanate from Lloyds 
cecncerns. 





President Boston Mutual. 





In succession to the late John W. 
Wheeler, H. O. Edgerton has been 
elected president of the Boston Mutual 
Life. 

Mr. Edgerton has been identified 
with the company for the past ten 
years. He was secretary for six years 
and for the past year vice-president. 





John R. Russell, superintendent of 
the Pittsburg No. 1 district of the 
Prudential has completed 20 years con- 
tinuous service with the company. The 
d'strict presided over by Mr. Russell 
may always be depended upon to be 
well up among the leaders; especially 
is this true as regards ordinary. 





W. A. Taylor, president of the Amer- 
ivan National Life of Lynchburg, Va., 
will, for the time being, have supervi- 
sion of the agency affairs of the com- 
pany. The work was formerly per- 
formed by Stuart A. Howard, recently 
resigned. It is the intention of Mr. 
Taylor to secure capable men to work 
under his direction. 





Recent changes among the superin- 
tendencies of the John Hancock are as 
follows: Julian Smith from Detroit to 
Chicago No. 1; Bdwin Warren, Chicago 
No. 1 to Syracuse; James Scanlon, Syr- 
acuse to Detroit. 





The leading districts of the Reading 
Mutual sue of Reading, Pa., based 
upon the number of assistants em- 
ployed are: Hazleton, Lancaster, Phila- 
delphia No. 8, Philadelphia No. 2, 
Easton. 

The men who qualified for the com- 
pany’s $560 cash bonus contest for the 
first week are: O. Scarcella, S. J. Har- 
ris, T. W. Miller, F. H. Haycock, G. EB. 


Forrest, G. Salabelle, H. O’Malley, H. 
C. Hood, F. Willing, J. S. Oyster, F. 
Gatti. Manager of Agencies says that 
“hard, persistent, honest and intelli- 
gent work will make every agent in the 
companys service a winner.’ 





A. A. Winfree has been appointed an 
assistant of the Metropolitan at the 
Central City, Ky. 





HOST WIThH FEVERAL LIFE. 





(Contiuueu trom page 9.) 
an understanding Of the auequate rate 
Ousis ald tausierriug tnem thereto. 
in ois work be Was ewibenlly success- 
iul, the neid burces uuuer hus WwireCudu 
having written in tranusicrred aug new 
DVUBSIMCSS aD amount exceeuing it,vuy,- 
vluv in about eighteen months. 

Atter conciuding his work with the 
Kuights of Pytoias, mr. Host iuentineu 
uuuself with ithe United Siaies Annuity 
uile Insurance Coupany, of Chicago, as 
director of agencies, tiom Which posi- 
uon he recently retired after a service 
of two years. 





To Receive Its License. 





C. C. Lemert, superintendent of insur- 
ance for Ohio, has notified the Unio Na- 
tional Life, a newly organized cumpany 
of Cincinnati, that its application tor a 
iicense to commence business has been 
approved and that the required docu- 
ment will be issued as soon as possibie. 
‘the company has a capital of $500,0uU 
and a like amount of surplus. $300,000 
iu municipal bonds has been deposited 
with the Insurance Department. 





Manager for Ohio. 





Howard N. Skillin, for the past seven 
years cashier and assistant manager at 
the Chicago office of the Union Mutual 
Life under manager H. S. Dale, has 
been appointed manager of the compa- 
ny for Ohio, with headquarters at Cleve- 
land. Mr, Skillin is well equipped in 
ofice and field experience to make a 
success in nis new position. 

His successor as cashier at the Chi- 
cago office is Byron C. Howes. 





New Jersey Agency Appointments. 





New York.—J. M. Endel, Trenton; 
John Schumacher, Kearny; S. M. Pugh, 
Philadelphia, Pa. Northwestern Mu- 
iual—P. P. Crosbie, New York, N. Y.; 
J. S. Horn, Brooklyn, N. Y. Philadel- 
phia.—G. F. Moore, Swedesboro. Trav- 
elers—W. H. Dinsmore, Philadelphia, 
Pa, 





Recommendation has been made for 
a separation of the banking and insur- 
ence departments of Texas. It is held 
that each branch has developed to 
such a point as to make separate de- 
partments not only advisable, but nec- 
essary, 





Stockdell With Inter-State Fire. 





J. Frank Stockdell, for many years 
connected with the Southern depart- 
ment of the Phenix, has been engaged 
as assistant manager of the Inter-State 
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Fire of Birmingham, Ala., the appoint- 
ment taking effect October 1. For the 
last ten years of his connection with | 
the Phenix Mr. Stockdell had the title | 
of assistant general agent and was in 
charge of the office and underwriting, 
handling a business of approximately 
$800,000 annually. 





| 
Bush Terminal. | 
ae, | 
Rapid progress is being made in the | 
erection of the fifth of the Bush model | 
factory buildings at Brooklyn, and the | 
foundation for the sixth structure has | 
already been laid. While the buildings 
are all insured in the New England 
mutuals, the tenants secure indemnity 
from the stock offices, and the business 
is eagerly sought for. 
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WANTS BIG DIVIDENDS. 





A stockholder in a corporation engag- 
ed in the auto repairing business en- 
tered suit for a 900 per cent. dividend 
on $1,500 worth of stock which he holds 
in the concern. He lost out, of course. 
He is fortunate that his stock is not in 
a life insurance company, as he would 
not even have the pleasure of entering 
suit for a dividend of more than from 
seven to ten per cent. There are those 
who think it a crime for life insurance 
stock to be of greater value than the 
amount paid in by stockholders. 





NOMINATED FOR GOVERNOR. 





Honors have been showered upon 
Vivian M. Lewis, head of the New Jer- 
sey insurance department, nominated 
for governor of the State on the Re- 
publican ticket, since he first entered 
public life. Born in Paterson June 8, 
1869, he commenced his business ca- 
reer aS a newspaper man. Later he 
studied law and was admitted to the 
bar. In 1898 he was elected to the New 
Jersey Assembly; was re-elected the 
two following years and in 1900 was 
floor leader for the majority. In 1904 
he became clerk in Chancery by ap- 
pointment of Governor Murphy, being 
the youngest man to hold the office; 
likewise he is the youngest commis- 
sioner of banking and imsurance New 
While Mr. Lewis has 
been credited with bringing about sev- 
eral important changes in the regula- 
tions of banking affairs in New Jersey, 
he has not attempted any “innovations” 
in connection with insurance, and has 
thus earned the commendation of the 
insurance fraternity. In other words, 
assuming charge of an important de- 
partment he has not started revolu- 
tionary changes regardless of their per- 
manent benefit to the bus'ness affected. 


Jersey ever had. 





Statistics issued by the Federal Gov- 
ernment show that firewood to the 
value of $250,000,000 was burned in the 
United States during 1909. This, of 
course, has nothing to do with the wood 
which contributed to the “Nation’s Ash 
ileap.” 





Admission into South Dakota has 
heen secured by the Franklin Fire of 
Philadelphia. 





COMMISSIONERS CONVENTION 


UPHELD. 





STATE SUPERVISION 





Expense Committee Favors Fiat and 
Contingent Commission—Report 
Unanimously Approved. 





Some forty States were represented 
ai the annual gathering of insurance 
commissioners which convened at Mo- 
bile, Ala., on Tuesday. The feature of 
the first day’s sessions was the report 
of the committee appointed a year ago 
to investigate the expense element of 
the fire insurance business. The report, 
filed by Chairman James V. Barry, head 
of the Michigan department, favored 
the flat and contingent method of com- 
pensating agents, although no rate was 
suggested. Individual opinions differed 
as to what would be a proper figure, the 
two most prominently mentioned being 
12% per cent. flat and 12% per cent. 
contingent, and 10 per cent. flat and 15 
per cent. contingent. The report was 
unanimously adopted. 

The address of John A. Hartigan, 
president, was received with consider- 
able interest; also an address by W. H. 
Hotchkiss, head of the New York de- 
partment. The latter appears in full 
elsewhere in our columns. The address 
of Mr. Hartigan was as follows: 

We are assembled in our forty-first 
annual convention to review the work 
of the past and to take counsel together 
as to the future; to hear the reports of 
our committees who have labored dili- 
gently during the year on the matters 
submitted to them; to act on these re- 
ports and to consider legislative enact- 
ments and departmental policies that 
may protect the interests of our clients 
—the people. ; 

State regulation of insurance is a 
growth constantly changing, constantly 
advancing to keep pace with the in- 
crease and development of the business 
supervised. New problems are forcirtg 
+nemselves on our attention and old 
ones are more insistently demanding 
a solution. As the business grows in 
complexity and concerns an increasing- 
ly greater number of people, the need 
of regulation increases and the State 
in the exercise of its police power will 
legislate for the protection of the gen- 
eral public against the inclination of 
the individual to transact his affairs as 
in his judgment is best calculated to 
fvrther his own interests. The depart- 
ment, knowing the views of the policy 
holders and of the companies, should 
recommend for enactment such laws as 
are necessary. Enforcement of the law 
is an important function of a depart- 
ment, but one fully as important is that 
of keeping the law up to present re- 
quirements. In general, a legislature 
will listen to departmental advice and 
act upon it, and this is particularly true 
if the legislation that is recommended 
is endorsed by a body such as this. 

This convention represents the great- 
est effective power for the regulation 
and control of the insurance business, 
and its efficiency depends largely upon 
the fact that it is composed of practic- 
ally all supervising officers of the differ- 
ent states and that these officers work 
together toward the same end. It 
strength depends upon the degree of 
co-operation existing between the dif- 
ferent departments. Any one commis- 
sioner acting alone is powerless to cor- 
rect al] the evil conditions that affect 
the people of his own state. With very 
few exceptions, the insurance commis- 
sioner supervising perfectly the com- 
panies directly under his jurisdiction, 
supervises but a small portion of his 
business, Each department must, there- 
fore, depend upon the work of the other 
departments to supplement its own. In 
Minpesota, for instance, only five per 
cent. of the insurance business is writ- 
ten by companies having their home 
offices in that state. 

Effective supervision means co-oper- 
ation of all the departments to secure 


the same end. This co-operation is 
being rapidly secured through the Na- 
tional Convention of Insurance Com- 
missioners. Before there can be co- 
operation in administration, there must 
w& unity of opinion and uniformity of 
requirement. Unity of opinion can only 
come from full free discussion and a 
submission by all to the best judgment 
of the majority. Let a commisioner 
act ever so wisely, if he is not in har- 
mony with the general plan of super- 
vision his work will be largely obstruc- 
tive. Apparently the best method of 
procedure is the one recently adopted— 
to refer important matters to com- 
mittees, who discuss these matters at 
length with the interests to be affected, 
and are then in a position to recom- 
mend action that is sane, conservative 
ard effective. The advance in state 
control of insurance, as I see it, is to 
come through a greater degree of co- 
operation between the different depart- 
ments. If any commissioner have un- 
usual or peculiar views on any subject 
they will be modified by the experience 
and criticism of the others. In the con- 
census of opinion must lie wisdom. 

It is the fashion and custom in some 
quarters, to criticise State supervision. 
It is said that some things have been 
done which have been unwise, which 
have unsettled business conditions and 
have restricted the action of the com- 
panies without corresponding benefits 
to the people. 

Let us admit that legislation has 
semetimes been hasty and ill-consider- 
ed: that departments have occasionally 
locked at the merits of some particular 
case instead of taking the broad view 
necessary for the ultimate good of the 
business. Shall we judge of state super- 
vision ‘by these exceptional cases? Or 
shall we consider what it has accom- 
plished as a whole, recognizing the 
general desire back of all these efforts 
to remedy defects and to correct faulty 
conditions? Mistakes have been made 
in the supervision and regulation of 
other activities; legislative enactments 
controlling other lines of business are 
not always perfect. Laws are enacted 
which, after a test, are found unsatis- 
factory and their repeal required. All 
legislation is a growth and like other 
growths it must be pruned and trained 
before it reaches perfection. 

Many of the vicious laws on our 
statute books are due solely to the 
activities of the insurance companies 
who have selfishly sought to gain ad- 
vantages over their competitors. Such 
are the retaliatory laws which can, I 
believe, in every instance be traced 
directly to the desires of the home com- 
panies for such laws. 

Some problems have been solved; 
others are in process of solution; some 
remain untouched. Among the recent 
achievements are the standard pro- 
vision law for life insurance policies; 
a similar law controlling the conditions 
of health and accident policies; an anti- 
rebate law applying to all forms of in- 
surance; the taking over by the depart- 
ment of insolvent companies and asso- 
ciations, eliminating the exonbitant 
expenses of receiverships; and I expect, 
as a result of the work of one of our 
most efficient committees during the 
past year and the action of this con- 
vention, the general enactment of a 
law governing fraternal societies which 
will enable these associations to estab- 
lish themselves firmly and fulfil not 
only the immense obligations which 
they have at present but those which 
they may hereafter assume. 

State supervision and regulation of 
insurance are more effective than is 
government regulation of any other 
line of business. Supervision of the 
banking ‘business more nearly ap- 
proaches it than does any other, ana 
the attention of departments is often 
called to its perfection, and yet during 
the year 1908 the amount involved in 
bank failures in this country reached 
a total of $127,544,943, a sum vastly 
greater than that involved in the failures 
of insurances companies. No old line 
life insurance company, working con- 
tinuously under legal reserve laws sub- 
ject to the test of departmental reserve 
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calculations, has failed in a generation. 
A short time ago a bank at Biddeford, 
Maine, failed owing io losses and mis- 
representations covering a period of 
twenty-five years, and these losses were 
not discovered through inspection but 
through the failure of the bank. These 
facts are not quoted as criticism of 
bank supervision, but to show that it 
is not as efficient as that of insurance. 
The solvency of a legal reserve life in- 
surance company would be questioned 
by any live department years before 
it failed to pay its claims. 

The state has for years required the 
life companies to charge adequate rates 
and thus guard against failures, receiy- 
erships and consequent loss to the pub- 
lic. The departments have urged the 
same course upon other classes of com- 
panies and societies, both by fostering 
legislation to that end and by constant 
public agitation of the subject. 

Compare for an instant the record of 
the insurance companies with that of 
railroads. Every receivership or reor- 
genization of a railroad has resulted 
in the road emerging from such receiv- 
ership with increased financial obliga- 
tions. The stockholders have eventu- 
ally profited by this course as the public 
had to pay dividends upon the in- 
creased capitalization, 

The reorganization of an insurance 
company results in a decrease of capi- 
tal or an increase of surplus at the ex- 
pense of the stockholders only. The 
only recent case where the reserves of 
a legal reserve life insurance company 
were impaired, was corrected, by the 
mere suspension of business upon the 
order of the department. 

While the companies are hampered 
by the lack of uniformity in the insur- 
ance laws of the different states, there 
is not so great a diversity in these 
laws as in the laws covering other sub- 
jects; for example, in the criminal law, 
the laws governing divorce, and, in 
fact, practically every other subject. 
But the diversity of the law is more 
noticeable in insurance on account of 
its being such an important factor of 
every day business. This Convention 
has labored long and diligently to bring 
about practical uniformity, and what 
uniformity exists is due almost entirely 
to its efforts. 

It is interesting to note that while 
some of the insurance problems are 
new, others are at least of a venerable 
age. Plutarch tells us that Crassus, 
an enterprising citizen of Rome, noting 
the frequent conflagrations in that 
thriving city, trained a large body of 
slaves, many of whom were builders 
and architects, to be expert fire fighters. 
When a fire broke out he bought the 
houses on fire, or in danger of destruc- 
tion, and naturally did so very cheaply, 
as the owners at such times were ready 
to part with their property for little or 
nothing. Having bought the houses he 
set his fire fighters at work and put 
out the fire, so that in this manner 
the greater part of Rome, at one time 
or another, came into his hands. There 
was even at this time in Rome a com- 
bined police and fire department, but 
it was inefficient. Augustus remodeled 
this department and brought it to a 
high state of perfection, so that the 
fires were put out at the public expense. 
Thus did the government even in those 
days interfere with private business 
enterprise and exercise its pernicious 
paternalism. 

And Plutarch further tells us, al- 
though in that day there were no in- 
surance offices, such munificent dona- 
tions were made for the relief of the 
sufferers, that suspicion often arose of 
the owners having set fire to their own 
homes. 

It is generally admitted that one pur- 
pose of a department is to protect the 
policy holders of the state, and it has 
been argued that this protection should 
go on only so far as to determine the 
solvency of the undertaking company. 
If this be the sole function of a depart- 
ment, it has little excuse for existing. 
Policy holders must be protected in all 
their rights. If a claim fs not paid it 

(Continued on page 16.) 
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- FUTUKE OF EASTERN UNION. 





Likelihood That Organization Will Be 
Preserved—Commission Plank to 
Be Altered. 





Although the committee of seven, 
which at a recent special meeting of the 
Hastern Union it was decided to appoint 
lo study the commission question, has 
not yet been-selected, the conv.ction 
is general that the move clearly means 
the continuance of the organization. 

When, early in Spring, the Continen- 
tal combination refused to join the Bast- 
ern Union, it will be recalled the Com- 
mercial Union and the North British 
& Mercantile offices gave notice of their 
intended withdrawal from the Associa- 
tion. As the outgrowth of the discus- 
sion that ensued the creation of the 
Fire Underwriters Association was 
agreed upon, which it was intended 
would supplant the Eastern Union and 
become a more powerful body than the 
latter organization ever attained to. 
The new Association, although formally 
created, is merely a name, and there is 
little likelihood that it will ever become 
a governing force. 

Appreciating the situation, and much 
preferring cosmos to chaos in the fire 
insurance business, leading Eastern 
TInion men now intend continuing that 
organization alive, and the decision to 
have the commission question thorough- 
ly gone into by a committee of repre- 
sentative managers is notice to that end. 

The best obtainable thought is that 
the Union will adopt a platform per- 
mitting its membership companies to 
pay either graded commissions as in 
the West, or a flat fifteen per cent. plus 
a contingent. Roughly speaking, it is 
figured the allowance of a contingent 
would increase the average company’s 
commission account in the Bast from 
two to two and a half per cent. An 
agent to insure a square deal from all 
companies in his office must elect to 
take either a contingent or graded com- 
reission plan from each; in other words, 
he cannot take the contingent form of 
compensation from one company and 
graded commissions from another. 





PRESIDENT OF DUTCHESS FIRE. 





No Basis for Report that |. Lloyd 
Green Will Succeed Vail in the 
Office. 





During the recent trial of President 
Lewis H. Vail, of the Dutchess Fire In- 
surance Company of Poughkeepsie, N. 
Y.. upon charges growing out of a late 
examination by the New York Insurance 
Department, the report gained currency 
that a new president would be selected 
for the corporation, I. Lloyd Green, of 
Boston, being mentioned in that con- 
section. 

Mr. Green is now assistant secretary 
of the Boston Insurance Company of 
Roston, and has a high future before 


lim with that imstitution. ‘Ilhat he 
would leave his present position, to ac- 
cept the chief executiveship of the 
Dutchess Fire, were the post offered 
him (which :t has not been, nor to any- 
one else), is highly improbable. 

Some years ago conditions were dif 


| 


| 
| 


{crent and the Poughkeepsie office un-| 


dsubtedly would have been attractive. 
But those were the days when Mr. 
Green was a special agent for the 
Mutchess, and a good one too.’ He 
had traveled the field for years, 
knew the business thoroughly and was 
exceedingly popular with his agents 
As the owner of $10,000 worth of 
Dutchess stock, it would seem that Mr. 
Green would have been given a place) 
on the Company’s directorate when a| 
vacancy occurred, and his official asso- | 
ciates thus get the benefit of his intel-| 
ligent counsel. But the claims of Mr. 
Green were calmly ignored, as they 
were again later when an assistant sec- 
retary was selected. Mr. Green was 
disgusted; he sold his stock in the 
Dutchess and after considering a field | 
post with the Continental decided to 
link his fortunes with the Boston. 

In the trial of President Vail, recent- | 
ly concluded, the jury failed to agree 
upon a verdict. Governor Hughes has 
been asked to call a special term of 
court, at which a new trial of the case 
may be had. 





SUCCESSOR TO M. S. DRIGGS. 





Directors of Williamsburg City Fire 
Will Consider Election of a Pres- 
ident To-morrow. 

At the meeting of directors of the 
Williamsburg City Fire Insurance Com- 
pany to be held at this city tomorrow 
(30th), the election of a president to| 
succeed the late Marshall S. Driggs will | 
be the chief order of business. It is! 
intimated that the office will not go to | 
one of the Driggs’ family, the directors | 
rather inclining to the selection of a | 

prominent financier for the post. 

If the presidency were granted to the 
renking executive in the Company’s | 
service, the office would fall to Secre 
tory F. H. Way, who has been identified | 
with the Williamsburg City Fire for| 
many years, and has direct supervision | 
over its local business. 

The report circulated on the street 
some days ago to the effect that Mr. 
Way had declared that if the party 
agreed upon by the directors of the cor- 
poration for the presidency was not ac- 
ceptable to him, his resignation would 
be forthcoming, was characterized by 
Mr. Way as a base fabrication. 

The Williamsburg City Fire has a 
fine agency plant, both East and West, 
the creation of which is the work of 
General Agent Douglas. 





} 





The annual meeting of the Peoples 
National Fire will be held at Philadel- 
phia on the 6th inst. 
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Continental (Fire) Insurance Company 
OF NEW YORK 


THE 


To represent the Continental is to represent supreme loss 


paying power, square dealing, 


progress and success. 


WHY NOT APPLY FOR A CONTINENTAL AGENCY ? 


Home Office 


46 CEDAR STREET, 


NEW YORK 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


FIDELITY, 


honesty. 


PHEN 


conquer. 


OF NEW YORK 





says Webster, means faithfulness, loyalty, 


1IX is an emblem of that which fire is unable to 


Agents agree that the Fidelity-Phenix is well named. 


Home Office 





46 CEDAR STREET, NEW YORK 


205 LA SALLE STREET, 


Western Office 


HENRY EVANS, President 


CHICAGO 











FIDELITY (FIRE) 


It is a good many years since the United States took her com- 
manding place among the nations as a “ 


It is only 


their business banner, but already 


acclaimed as a “ 


OF NEW YORK 


world power ”’ 


in fire i 


nsurance, 


UNDERWRITERS 


world power.” 


a few montbs since the Fidelity Underwriters raised 
the Fidelity 


Underwriters are 


A Fidelity Underwriters agent is, in turn, himself a power. 


The policies are issued by The Continent. (Fire) Insurance 
Company and the Fidelity-Phenix Fire Insurance Company of New 
York, each assuming half the liability. 


Home Office 
46 CEDAR STREET, 


NEW YORK 


280 


Western Office 


LA SALLE 


STREET, CHICAGO 





















INCORPORATED 1855 


AGENTS 
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JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


54 YEARS 


SURPLUS TO POLICY-HOLDERS 
OVER $450,000 


Risin Diente 425 Walnut Street, Philadelphia, Pa. 


WANTED AT ALL DESIRABLE POINTS 
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LIKELY TO BE ADOPTED. 





Middle Department Members Generally 
Favor Uniform Requirement for 
Local Men. 





It is predicted by those in close touch 
with affairs that the rule offered for 
ecnsideration at the meeting of the Un- 
derwriters Association of the Middle 
Department next month, compelling lo- 
cal agents to observe organization re- 
quirements “for all companies” repre- 
sented by tuem, will in all likelihood 
be adopted. 

Because of the prohibition of the New 
Jersey law the intended measure does 
not apply to that State, but it is stated 
no such practices as the new regula- 
tion seeks to suppress, exists in that 
territory. On the other hand not a few 
eases have been observed in Pennsyl- 
vania and other sections of the Middle 
Department field, where local men are in 
full sympathy with local board practices 
so far as certain of their companies are 
concerned, and are frequent violators as 


to others. It is to prevent this anoma-y 
that the new rule is offered. 
Some years ago one of the New Jer- 


sey companies belonging to the Middle 
Department had numerous representa- 
tives throughout the territory who were 
repeatedly ignoring board regulations. 
It was suggested that a list of the viola- 
tors be made up, and they, as wel! as 
the company responsible for their ap- 
pointment, be summarily dealt with. 
While a consiierable element in the or- 
zanization favored vigorous action, the 
conservatives were opposed, and noth- 
ing came of the matter. 

The Underwriters Association of New 
York has long had in force a rule simi- 
lar to that now proposed for the Under- 
writers Association of the Middle De- 
partment. 





PLANNING FOR A BIG TIME. 





Great Things Promised at Annua! Con- 
vention of Ancient Order of the 
Blue Goose. 





” 


Members of the various “ponds” of 
the Ancient and Honorable Order of the 
Blue Goose, are urged to spread their 
annual 


“wings in flight to the fourth 
convention” of the order, to be held at 
Chicago on the 5th prox. All of the 


on hand, and 
determined 
memor- 


grand nest officers will be 
so will many others, each 
that the gathering will be a 
able one. 

The Colorado pond will take charge 
of the proceedings and install the new- 
ly elected officers of the Grand Nest. 
“The Pond is the creator of a ceremony 
which, while of but twenty minutes 
duration, is worth coming twenty miles 
to see, and you may antici — the 











NEW YORK FIRE AND LIFE INSURANCE STOCKS. 


(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 


pleasure of witnessing the exemplifica- 
tion of a very beautiful obligation.” 

From reports of State officers the 
Ponds of New York, New Jersey and| 
Pennsylvania are shown to be in a 
progressive shape. 

Both the New Jersey and the Penn- 
svylvania Ponds have reached that con- 
(ition in their respective careers where 
it is highly desirable that permanent 
quarters be secured, and these will be 
shortly arranged for. 





GOOD FOR READING. 





Fire Loss of City During 1910 Shows 
Decided Improvement Over Last 
Year. 

Officers of the Reading, Pa., fire de- 
:artment are proud of the showing 
made by this branch of municipal ser- 





vice during the present year, and prop- 
erly so. 
In the eight-and-a-half months that 


have elapsed since January 1 the aggre- 
gate losses amount to $14,382.52, com- 
pared with $109,717.35 reported in the 
same period of 1909, or a saving of 


$95,334. The comparison by months is 
as here set forth: 
1910. 1909. 
$3,094.50....... January ..... $34,523.58 
(Sis Oo” ee February .... 1,173.53 
4,686.89......Mareh ...... 1,149.65 | 
ee | 13,618.62 | 
Sy > ee) Sa ee 170.95 
1,054.99... 2. os PN wantivleucn 4,788.00 
872.00... ... «sad a Re 14,378.18 | 
116.00... 2. 0d August 22,984.23 | 
| eee September 16. 930.61 















mol 
$109,717.35 | 
months of 1909 the 
were: October, $767; 
December, $4,414. 


$14,382.52 

In the closing 
losses of tne city 
November, $1,395; 





Insuring Rockefeller’s Home. 





(Continued from page 1.) 
tion of the place is admirable, a brigade 
being formed from among the one thou- 
sand odd employes upon the place. The 
water supply is vast, and it is from the 
Rockefeller grounds that the village of 
Tarrytown gets its service. 

The rate on the residence is 30 cents 
for one year or 75 cents for three, while 
the tariff on contents is 40 cents per 
annum, For years the Rockefeller in- 
surance has been placed by the New 
York City brokerage firm of R. C. Rath- 
bone & Company, but the residence 
ine ig now being handled through one 
of the local companies, whose president 
is a close pe:sonal friend of Mr. Rock- 
efeller, 

Admission into California has been 
secured by the Rochester German Fire, 
cf Rochester, which withdrew from the 
Golden State afier the sweeping con- 
flagration at San Francisco. 














DIVIDENDS | Bid | Asked 
COMPANIES CAPITAL Approx. When price | price 
Annl. Div. Payable per ct. per ct. 
City of New York ....... $500,000 10 Q ay 205 
Commonwealth... 500,000 10 Pe F 326 eae 
Goatinental - seeee 2,000,000 40 J&J 925 950 
Empire City . 200,000 8 J&J 125 ‘ 
Fidelity- Phenix . 2,500,000 Vv Vv 265 | 2:5 
German Alliance.... 400,000 15 J&aJ 275 300 
samen. American.. 1,500,000 30 J&J An 560 
ermania ($50) Fire 1,000,000 18 | J&J 285 295 
Giena Falls ($10).. 200,000 30 } Jad 1525 an 
Globe & Rutgers.. 400,000 40 475 one 
Hanover ($50) tee ceteeeecesseeesesees, 1,000,000 15 J Rs 200 210 
SEE DEER a coreenenes sere snsens ores seeeeeees 3,000,000 30 Tad 640 660 
Nassau ($5().. 200,000 10 J&J | 165] 175 
agate ($50) . 1,000,000 20 J&aJ 300 305 
North River ($25).. 350,000 10 | £29 155 165 
Pacific ($25).. tte t ete ee eeeeeeeeereceees 200,000 14 | J&a&J 185 aiaad 
Peter Cooper ($20) . teteees 150,000 6 Jad 90 | 105 
Stuyvesant ...... seeteeeeereseseeseseesees! 400,000 10 Tad 155 | 160 
ited States ($25).--. ot teeee cesses cesenees 250,000 Vv Vv 60 70 
estchester ($10). ee eee eceeese eocees 400,000 35 F&A 455 pai 
Williamsburg City ($50) - 250,000 20 J&J 380 | 400 
LIFE 
IR on kc crtnerodions 2,000,000 15 | Q 650 675 
Connecticut Senay ee oe 300,000 8 } Jad 250 = 
Equitable ..... GS 100,000 7 | A 4000 
EEE. plhsdstipcepecsecesland at 200,000 12 I&II 210 £25 
i ce casdck- g0sd cdbavcdaewdawseian 500,000 10 | J&J 150 sane 
Home Life...... heures Wzdae,bleheremapabeast ae 12 | M&N | 275 pee 
Manhattan Life... 101,000 26 | O& F | 400] 425 
Metropolitan ($25) . 2,000,000 7 MA&N 155 | ~ 
sin os bingy ocderthnah owns 2,000,000 10 | 450 | 500 
Travellers Hartford . 2,000,000 20 ' #00 925 
United States Life.. 264,000 | 7 | J&JI | 90] 105 
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Suburban Dept. 





123 William Street 


County Fire Ins. Co. of Philadel 


General Agents for 


ities for writing your Suburban lines. 
territory includes Westchester, Ro 
and Putnam Counties, Long Island, 


Essex, Union and Monmouth Coun 
New Jersey. 
Prompt Service 


Telephones {7 


FRED. S. JAMES & CO. 
New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
a 
National Union Fire Ins, (v. of Pittsburg 
elaware Ins. Co. of Philadelphia | 
Svea Fire & Life Ins. Co., Ltd., of Sweden |) 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 


This agency affords you unexcelled facil- 


Island in New York State, and Bergen, 


Individual Attention 








John 
John 





NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd, 


Surplus Line Underwriters 
43 CEDAR STREET 

New York 

| Telephone 264 John 

|| $25,000 Binder at London Lloyds 












Our 
ckland }} 





Staten 


H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


ties in 











VIRGINIA 


NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND 


WEST VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 


NEW JERSEY 


|] Representing Eighteen Leading 
Fire re 


Atlantic City aa Vicinity 


Have desirable opening for 
another strong company. 








Louis Schlesinger 





Union Bldg., Newark, N. J 





63 William 8t., New York 


Excess Lines handled oar yas. 
connections at Lloyds, Lo 





HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


ndon. 
CORRESPONDENCE SOLICITED. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 


(of New Haven) 


Good 








KEEP POSTED By Reading 


THE EASTERN UNDERWR 





Subscription $3 Per Annum 


Each Week———— — 


—FoR— 
NEWARK and ESSEX CO. 


en aaa Facilities for New York 
Brokers. one our Expense 


ITER 











Established 1864 


Ee. 


Fire Insurance Stocks ‘‘A Specialty’ 


66 BROADWAY 


Ss. 


——DEALER IN—— 


Telephone 2817 Rector 


BAILEY 


NEW YORK 








Calumet In 


CHICAGO 


surance Company 








AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


331-337 Waln 


Correspondence invited from Agents where not already committed 





PRESIDENT 
ut St., Philadelphia, Pa. 
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WIRELESS TELEGRAPHY 


FIRE UNDERWRITERS CONCERNED. 
Some Features in Connection With the 
Installation of the Plants to Be 
Observed. 














(Contributed.) 


Owing to the aptness of our printers 
“devil” for making “pi,” there was a 
mix-up in the article in our issue of 
September 1, criticizing the new rules of 
the New England Insurance Exchange 
governing the installation and operation 
of wireless telegraph plants. The luck- 
less “devil” made us say “armateur” 
for “amateur” in our comment, and af- 
forded our “high brow” friends in 
Boston a chance to give us a sly “dig 
in the ribs” for our oversight. We 
appreciate the point of contact. How- 
ever, we have given thought to the 
answer made by the Chairman of the 
Committee and the Electr*‘cal Engineer 
of the Exchange, and it gives us an op- 
portunity to elaborate our ideas with 
the hope that the result of the comment 
will be beneficial. It would be foolish 
indeed not to recognize the difficulty in 
making rules to fit all cases, but the 
electrical and fire insurance interests 
have combined on a set of rules for the 
instalation of electrical apparatus which 
seems to meet requirements of the busi- 
ness, and gives the underwriter a feel- 
ing of security which he never had 
before the promulgation of the rules 
that are now in effect. That the Com- 
missioner of Water Supply, Gas and 
Electricity of the City of New York has 
published rules for wireless telegraphy 
“which follow very closely those 
adopted by the Exchange,” may be true, 
we do not consider that a criterion to 
go by, or a convincing answer to our 
remarks, as the underwriters have no 
control over publications from that of- 
fice, as they have in the Exchange. 

We note Rule III. as referring to the 
“aerial conductor to be permanently 
and effectively grounded on street side 
cf all connections to said water pipe 
within the premises, or to some other 
equally satisfactory earth connection.” 
Would a practical lightning rod con- 
structor, or any other electrician, in 
giving specification for the erection of 
a standard lightning rod, claim that as 
a good recommendation to make? It 
does not seem sensible to an outsider 
to suggest that a connection of this 
kind “within the premises” can be 
made safe on a wireless telegraphic 
outfit with a pole or mast standing up 
in the air with numerous antennae 
wires strung from it, like the ribs of 
an umbrella, inviting the refuge of a 
thunderbolt with just such fatal conse- 
quences as the rules should be made 
to prevent. 

Rule I1V—“Or the aerial 
manently connected at all times to 
earth” “through short-gap lightning 
arresters,” “other approved arresters of 
equally low resistance and equally sub- 
stantial construction may be used.” Are 
there any better devices than the short- 
gap lightning arrester for this pur- 
pose? If not, why weaken the rule by 
the last paragraph, which gives an 
opening for an argument between the 
construction people and the insurance 
inspector? 

It must be considered, however, that 
the same rules for grounding, which 
might apply to telegraph and telephone 
wires would not be efficacious in a 
wireless outfit. In the former there are 
many possible escapes for an overcharged 
current, whereas, in the wireless ar- 
rangement there is probably but one, 
and there is no reason in the world 
why rules on this subject should not be 
mandatory instead of permissive; in 
the latter case it strikes the onlooker that 
those who make such rules are dealing 
with something that tney know little 
about, or are up against a condition 
they cannot control. In either case, 
why advertise it? 

We know already that serious trouble 


to be per- 





has been experienced from high pow- 
ered, wireless telegraph sending sta- 
tions; we have learned of it in Chicago, 
New York, Philadelphia, and else- 
where, in several places it effected the 
lighting lines by destroying the fuses. 

The fire at Manhattan Beach in 
November 1909, where the 210 ft. mast 
of the station was found to be on fire; 
the guy wires were all well protected 
by wooden insulators—it is supposed 
that one of the antennae wires broke 
while a message was being sent; the 
high voltage of (20,000 to 30,000) found 
a path to earth causing sparks which 
siarted a fire. The trouble did not 
come from atmospheric causes, as the 
weather was clear, humidity 52 to 55 
per cent. These are samples of what 
has occurred. Can the installation be 
controlled so as to meet the fire hazard 
and make it safe? 

The information laid before the Com- 
mittee of Congress in April last, when 
a young amateur claimed that he rep- 
resented at least 9,000 amateur wireless 
operators in the United States, in pro- 
testing against the passage of a bill for 
centrolling “wave lengths,” to protect 
messages sent by the Departments of 
the Government, he himself admitted 
that he had an apparatus that could 
transmit about 500 miles and receive 
within a radius of 3,000 miles, and ex- 
pected to double in the near future the 
distance, to which he can send. This 
is an interesting idea of the problem, 
so far as controlling private plants is 
concerned. 

We are advised that a wireless out- 
fit can be purchased for $30.00, which 
has a receiving power of 400 miles, the 
novelty of its operation and the fun 
tbat can be gotten out of it by a small 
boy and his chums is unlimited, and as 
batteries are not essential, the electric 
light wires in the house can be tapped, 
furnishing the necessary current to 
supply the apparatus. It has a merit 
of convenience, at the same time in- 
vites all the mischief which comes from 
tampering with troublesome agencies, 
and it is a wonder that we have so few 
casualties reported from its use. 

We believe the underwriters would 
like to see the idea carried out, which 
was mentioned in our columns over a 
year ago i. e., To have all the insurance 
and wireless interests get together, as 
did the electric lighting and power, and 
the ‘nsurance people, formulate rules 
which would be mutually acceptable, 
and take care of the hazard of which 
we now comprehend so little. 

HIGH PRESSURE FOR PATERSON. 
Plan to Secure Increased Fire Pro- 
tection in Business Center of 
City. 








If the plans of Fire Chief Stagg are 
carried out, the water pressure through- 
out the mercantile district of Paterson, 
N. J., will be increased so that it will 
reach at least 75 pounds. It is the idea 
of Chief Stagg to unite both the low 
and high pressure services in case of 
fire and thereby get a greatly increased 
supply of water with which to combat 
the flames. 





A. N. STEWART RETIRES. 





Well-Known Underwriter Leaves Ser- 
vice of Fidelity-Phenix—Will Seek 
New Connection. 





A. N. Stewart, for years general Past- 
ern agent of the Phenix of Brooklyn, 
aud since the merger of that corpora- 
tion with the Fidelity-Phenix in Decem- 
ber last, holding the same post with! 
the enlarged company, has resigned and 
will seek a new connection. 

As Pennsylvania special agent for the 
Phenix prior to his succeeding Captain 
Narley in the general agency, Mr. Stew- 
art became widely known to the local 
men of the Keystone State, by whom 
he is unusually well liked. News of) 
his further movements will be awaited 
with lively interest by his old asso-| 
ciates. 





WOULD REORGANIZE BOARD. | “The Leading Fire Insurance Company 





Fire Underwriters of Allegheny County 
Declare for Changes in Local 
Association, 





The strained conditions within the 
membership of the Allegheny County 
Board of Fire Underwriters resulted in 
a special meeting last week, at which 
a committee was appointed to present 
to the board a new constitution and by- 
laws. The committee appointed con- 
sists of E. H. McKelvey, of Edwards 
George & Co., Fred W. Kiefer, resident 
secretary N. B. & M; C. W. Gerwig, sec- 
retary Teutonia Fire; E. E. Cole, presi- 
dent National Union Fire; Paul Turner, 
cf Fraser Bros., local agent; Joseph 
Alexander, local agent, and D. F. Col- 
lirngwood, local agent. 

This committee, says “Insurance 
World,” will report to the board as soon 
2s possible on the new constitution and 
by-laws, which will probably deal with 
the following questions: Commissions, 
limiting of number of agents and brok- 
ers, increase in membership fee; reduc- 
tion of dwelling rates; re-rating of en- 
tire county according to Mercantile or 
Dean schedules. The present schedule 
in use in Allegheny County is 20 years 
old. 

The action of the board means that 
there is a large number, probably a ma- 
jority, that desires a new deal; a clean 
slate with the wiping out of the ani- 
mosities that have arisen under the rul- 
ings of the present board. The mem- 
bers of the committee are leaders in 
their profession and can be depended 
upon to report to the board a new con- 
stitution and by-laws that will preserve 
the organization and increase its effi- 
ciency. The committee expects to re- 
port in less than 30 days, frequent meet- 
ings being neld. 


Open for Proposition from New York. 





On the authority of the “Journal of 
Commerce and Commercial Bulletin,” an 
agent of the metropolis some days ago 
received a letter from Thomas J. 
Brooks, of the Central Union Fire, of 
Kansas City, Mo., of which the subjoin- 
ed is an exact copy: 

“The Central Union Fire Insurance 
Company, of Kansas City, Mo., which 
hag been in process of organization for 
the past few months, will be ready for 
business January 1, 1911, with a prob- 
able capital of $500,000 and a good sur- 
plus. We intend operating, in great 
measure, through general agencies, and 
are open for a proposition for New York 
and Brooklyn. Our only requirement is 
that every general agent appointed 
must take a block of our stock. We 
will give a free rein, and be liberal in 
all matters, including commissions. I 
will be glad to hear from you.” 

On the 10th prox. members of the 
Smoke and Cinder Club, an organiza- 
tion made up of Pennsylvania field men, 
will hold their first meeting of the sea- 
sen at the Fort Pitt Hotel. 











THE LEADING FIRE COMPANY 
OF THE WORLD 
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ROVAL 


INSURANCE 


[of Liverpool England. | 











of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘Marine” 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital... .. $1,000,000.00 


a 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
CashCapital - + - 


$1,000,000.00 
Cash Assets - - +  $4,395,625.89 
Cash Surplus to Policy 
Holders - + + 82,063,04401 


The real strength of an insurance company is in the con- 
servation of its and 
THE HANOVER ts an abstlate assurance of the security 
of its policy. 
R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Seo’y 
JAMES W. HOWIE, Gen. Agent 











HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 

















1853 1909 
FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


$1,021, 263.04 
409,580.06 


Assets .... 
I Es <knas cccncens 





W:- H. MILLER, President 


E. K. McCONKEY, 
Secretary and Treasure 
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President Evans Seeks Increased Busi- 
ness—Rumsey Becomes Vice-Presi- 
dent—As to Canadian Agencies. 





The Continental office in this city 
continues to supply news of general in- 
terest to the fire underwriting frater- 
nity. Important happenings of the past 
week include the issuance of a circular 
by President Henry Evans to the field 
force of the three organizations, urging 
increased effort in procuring new busi- 
ness (which letter is reprinted below), 
the election of David Rumsey as sec- 
ond vice-president and counsel of both 
the Continental and the Fidelity- 
Phenix, and the pronouncement by Mr. 
Fvans that: 

“The Continental as a company will 
not join the Winnipeg Board of Under- 
writers or the Canadian Fire Under- 
writers’ Association. The company is 
willing to let its local agent join in his 
individual capacity any rating organiza- 
tion he sees fit, but the Continental as 
a company will not, and will reserve 
tre right to pay a contingent com- 
mission.” 

The circular letter of President Evans 
above referred to reads: 

Out for Increased Business. 

“In view of the fact that the fall sea- 
son is at hand and the further fact that 
we have completed our organization, 
having, we think, established it on a 
basis that will enable us to handle 
largely increased business in a way 
that will cause the ieast amount of 
work for the agents, at the same time 
enabling them to serve their customers 
to the best advantage, I feel warranted 
in bringing to your attention the stand- 
ing of the company you represent and 
asking you to push our interests to the 
fullest extent. 

The Continental (because of the in- 
crease of its capital) is being examined 
by the insurance department of New 
York State, and while I have no spe- 
cific knowledge of what the report will 
be, I know it must show larger gross 
assets and net surplus than we claim 
in our July statement—that is, more 
than twenty-three millions of assets 
anu twelve and one-half millions of net 
surplus. 

“The Fidelity-Phenix has_ recently 
been examined and its July statement 
sets forth conservatively its condition 
at that date—assets in excess of thir- 
teen and one-quarter millions and a 
net surplus of over two million two 
hundred thousand dollars. 

“The Fidelity Underwriters, issuing 
a policy (sanctioned by the law of New 
York State) guaranteed one-half each 
by the Continental and Fidelity-Phenix, 
has back of it over thirty-six million 
dollars of assets and about fifteen mil- 
lions of net surplus. 

“About twenty thousand agents hold 
the commission of these companies and 


nearly two hundred special agents and 
adjusters are employed in the field. 

“Every honest loss will be promptly 
adjustea and paid im cash without dis- 
count. Every loyal agent will be given 
full backing; there will be no overhead 
writing and the effort will be to pre- 
serve the American agency system and 
prevent its being disintegrated by the 
introduction of foreign methods. 

“The writer turns to you confidently 
at this time and asks that you will help 
us in the work we have in hand of 
showing our competitors that tov 
agents are with us and that they are, 
as the men behind the guns, entitled 
to be fairly treated in every way. If 
you will increase our business 50 per 
cent. on desirable classes the question 
will be settled for all time. 

“We are in a position, you will re- 
member, to take the entire business of 
an agent in any ordinary city or town.” 


INSURING BURLEY TOBACCO. 





Kentucky Agents to Quote Average 
Rate for Carrying Growers’ 
Schedule. 





A list of properties owned by mem- 
bers of the Burley Society of Ken- 
tucky, has been submitted to the in- 
surance men of the State, and with 
this as a basis the underwriters will 
prepare a schedule showing the aver- 
age rate on the property concerned. 
At present the Burley Society is car- 
rying its insurance on the mutual, plan, 
charging the individual members a flat 
two per cent. rate regardless of the 
character of the risk. The stock men 
feel that they can quote a figure con- 
siderably less than two per cent. 





Vermont Local Agents to Meet. 





At Waterbury, Vt., October 13, will 
be held the 4th annual meeting of the 
Vermont Association of Local Fire In- 
surance Agents. Among other prom- 
irent guests it is expected Frank Lock, 
United States manager of the Atlas of 
London, will be present and address the 
local men. 





New Jersey Agency Appointments. 





Aachen & Munich.—Gramlich Bros., 
East Rutherford; Taylor and Le Coney, 
Moorestown; B. S. Hewes, Bridgeport. 
Commercial Union.—J. B. and Theodore 
Ayers, Morristown. Commonweaith.— 
J. W. Cheney & Co., Camden. Dela- 
ware.—H. G. Taylor, W. G. Le Coney, 
Moorestown. Fire Association.—J. B. 
Ayers, Theodore Ayers, Morristown. 
General Fire, France.—G. W. Pittenger, 
Asbury Park. Germania.—J. B. and 
Theodore Ayers, Morristown. London 
Assurance.—Hendon Chubb, East Or- 
ange. Massachusetts F. & M.—J. W. 
Searing, Morristown. N. British & Mer- 
cantile, N. Y.—S. W. Gibbs, Princeton. 
Northern Assurance.—R. W. Gibbs, 
Princeton. Queen.—John B. and Theo- 
dere Ayers, Morristown. Washington.— 
WV. B. Ward, Elizabeth. 








LIFE | 


“CASUALTY ] 





WE HANDLE ALL LINES 


THE PERRY SOLICITORS CO. 


INCORPORATED 


GENERAL INSURANCE ACENTS | 


A Live Office—Managed by | 
Experienced Insurance Men | 


10 WALL STREET 
NEW YORK 


PHONE 554 RECTOR 


| 


| 











New England 


New York New Jersey Pennsylvania 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 








Cc. B. G. GAILLARD, Sup’t of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


No overhead writing. 
Five special agents. 





eT ce 
eammecienaaial 





WARREN M. KIMBALL & CO. 


100 WILLIAM 8T., N. Y. CITY, N. Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. London Lloyds 
PROMPT SERVICE ls eee - LIBERAL COMMISSION 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








Caledonian Insurance Co. of Scotland 


FOUNDED 1865 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











Western Reserve Insurance Co. “!veland, Ohio 


MARS E. WAGAR, President ROBERT E. GOOCH, Sec’y and Treas. 
Statement of January 1, 1910 


ona, eee iotivsinens ccdsnabevernsbeadsticnenndetnee octateprecte endhenthousechceews $481,823. 

NE NE, o5.5 ccncosecsetessubhevevercnsh dred ghedecuweneencbdines eubtnebe 131,712.72 
Reserve for Losses........... 25,034.07 
sata soncerccsceravecnvonegee ventasuisesapetene 3,750.00 
i . codecs yactwiapnadcecne homeccbanoewintn 250,000.00 
BED ev cwiicvccdcccetsecce co ntsvecéoavieccedes ceekenevesebenesuonsecesenstesobedsos 71,327.14 





JNO. A. KELLY & CO., General Agents 
84 WILLIAM STREET, NEW YORK CITY 


























“STRONG AS THE STRONGEST” |) 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $83, 000, 000 
Losses Paid in U. 8. - $27,000,000 || 
EASTERN AND SOUTHERN DEPARTMENTS 


PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER} 52°. sisnager 


HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER of OHIO 










Company’s Building, 38 Pine Street 


NEW YORK 





























September 29, 1910. 


THE EASTERN UNDERWRITER 


15 








BOSTON TO BE MEETING PLACE. 





Annual 
Local 


Gathering of Massachusetts 
Agents Association to be 
Held at “The Hut.” 





At a meeting of the executive com- 
mittee of the Massachusetts Association, 
held in Boston on the 24th, it was de- 
cided to hold the annual meeting of 
the organization in Boston, October 22, 
1910. A committee, consisting of Wil- 
liam Gilmour of Boston and T. H. Ray- 
mond of Cambridge, were appointed to 
select a place of meeting, while Wil- 
liam Rogers and Edward F. Woods of 
Boston were appointed a committee on 
speakers, the president acting ex-officio 
as member of both committees. 


It was voted that the Secretary of 
the Association send letters to local 
boards throughout the state, requesting 
them to assist in securing a large at- 
teadance at this meeting. 

A special committee consisting of 
William H. Rogers, Edward F. Woods 
and Geo. O. Russell was appointed to 
secure memberships among the Boston 
agents. 





“USE AND OCCUPANCY.” 





What This Form of Indemnity Covers— 
How It Differs from Profit In- 
surance. 





Seeking knowledge concerning the 
purpose of Use and Occupancy insur- 
ance, a Pennsylvania local agent sub- 
mitted us a series of questions upon the 
subject which are replied to herewith, 
the information being given us by one 
of the recognized experts in the line. 

Q. What loss to assured is Use and 
Occupancy insurance intended to cover? 

A. Use and Occupancy insurance is 
intended to cover loss or damage by 
reason of fire interrupting the produc- 
tion of goods. 

How ao you determine amount of 
insurance to be carried? 

A. This amount is practically made 
up of the following items: Fixed charges 
on the property which would be in- 
curred whether or not the plant was 
running, such as interest on bonds or 
the like, wages of superintendent or 
snch skilled help as would not be laid 
off in case of a temporary shut down; 
taxes, royalties for machinery or pro- 
cesses which have to be paid if the ma- 
chines or processes are not operated; 
loss under contracts, salaries under 
centracts, cost of lighting, heating, at- 
tendance and general maintenance con- 
sistent with a condition of idleness, and 
ary other yearly contracts which are 
necessary to the plant, other consistent 
special items, profits which would have 
heen earned had the plant been in oper- 
ation and items of indebtedness which 
eonnot be escaped during a temporary 
s"spension. It should not include the 
cost of raw materials or the operating 


of such machinery as would be shut 
down during a suspension. 
Q. What is the distinction, if any, 


between Profit insurance and Use and 
Occupancy insurance? 

A. This is practically answered un- 
der Question No. 2, bearing in mind 
tuat practically all Use and Occupancy 
jiusurance includes Profit insurance as 
well, but all Profit insurance is not nec- 
essarily Use and Occupancy insurance, 
as it does not include fixed changes. 
Profic imsurance is frequently carried 
by selling agents or factors who have 
no interest whatever in the plant other 


than the profits which they might have 
received from the sale of the goods. 

Q. What arguments are generally 
advanced showing the advisability of 
this class of insurance? 


A. It would seem that the advisabil- | 
ity must be obvious from the answers | 
to the above questions, since Use and | 
Occupancy insurance covers losses that | 
are covered by no other class of insur- 
ance. Building machinery and stock | 
insurance covers simply the market! 
value of these articles and not their | 
use to the assured. It is easily con-| 
ceivable that a manufacturer who was 
burned out while he might be fully in-| 
demnified for the loss of building ma-| 
chinery and stock might easily be ruin-| 
ed by his inability to fill certain con-| 
tracts within a given time or his !oss| 
of business while rebuilding the factory. | 
There are undoubtedly plenty of cases | 
where a shut down of the plant for a 
few months might result in damage to| 
the assured far in excess of the actual | 
value of the machinery and the goods. 





STATE AGENTS RESIGN. 





Scottish Union & National Leave 
Its Service. 





Ohio and Minnesota Representatives of | 
| 


James H. Curtin and Earl F. Briggs, | 
respectively the Ohio and Minnesota | 
State agents of the Scottish Union & 
National, have resigned from the Com- 
pany’s service. | 


SUFFER FROM COMPETITION. | 





Chicago Agents Restive Because of Low | 
Automobile Insurance Rates of 
London Lloyds. 





Declaring that the rates offered by 
London Lloyds for carrying automobile 
risks are considerably below those | 
demanded by the schedule of the Auto-| 
mobile Association, Chicago agents are 
growing restive, and have filed a) 
protest against the present tariff with | 
their companies. 





Five Years for Barn Burner. 





A sentence to serve five years in the 
State penitentiary was imposed upon 
Harry B. Smith, of Myersville, Md., 
last Thursday after ‘the had confessed to 
firing the barn of Wheeler A. Smith in 
May last. 





Constitutionality of Rate Law to Be 


Tested. 





Tuesday, October 4, is the date set 
for trying the action at Topeka in 
which the constitutionality of the 
Kansas State Ratemaking law will be 
tested. 


Insurance on Austin City Hall Reduced. 





In the opinion of the “powers that 
be,” $25,000 is too much fire insurance 
to be carried upon the Austin, Texas, 
city hall, and the amount has been or- 
dered reduced to $10,000. 





Special Agent in Va. and N. C. 





Ben C. Wherry, Jr., of Richmond, be- | 


comes Virginia and North Carolina 
special agent for the American Central 
of St. Louis, replacing J. M. Ealeigh, 


whose long continued illness compelled | 


his retirement. 











WHILDEN & HANCOCK 


105 WILLIAM STREET 


U.S. MANACINC UNDERWRITERS 
Monongahela Insurance Company of Pittsburgh, Incorporated 1854 


General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 

Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 


General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 





pes All Losses Adjusted and Paid Through Our Office qx 


NEW YORK 











” Home 
Office Building 


QUEEN 


VEew yor<. 


Capital Stock 
Reinsurance Reserve............ 
All other Liabilities .... 


NET SURPLUS....... 
eee 


DANIEL H. DUNHAM, President 


FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 


Statement January 1, 1910 


eo.ee* 219,395.11 


skewe $5,715,087.79 


CHARLES COLYER, Vice-President 
A. H. HASSINGER, 
JOHN KAY, Treasurer 


$1,000,000.00 
1,755,910.95 


cece 25439,781.73 


Secretary 


weet 











Ins. Co. of America. 








Hockstein, Regen & Co. 
| NEW JERSEY AGENCY 
REPRESENTING 


| PITTSBURGH UNDERWRITERS 
FRANKLIN FIRE INS. CO., PA. 


OFFICE: 

76 WILLIAM 
NEW YORK CITY 
TEL. 


STREET 





JOHN 1278 


— 














FIRE 


INSURANCE 





GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


24 COURT STREET 


BROOKLYN 














Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 


UNDERWRITERS’ REPORT 


Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISCO, CAL. 











THE BIG MILLION DOLLAR COMPANY 


THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, INDIANA 


Correspondence from Live Agencies solicited 
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COMMISSIONERS TAKE ACTION * 


FAILURE. 





ON SHAWNEE FIRE 





Money Bcrrowed Without Authorization 
—Going’s Account Overdrawn—May 
Institute Criminal Proceedings. 





Mobile, Ala, Sept. 28.—Col Button, 
insurance commissioner for Virginia, 
this morning submitted to the commis- 
sioners here in convention the report 
of the committee on examination of the 
insurance commissioners on its recent 
investigation of the Shawnee Fire of 
Topeka, Kan. This showed that on 
December 31 the entire capital and sur- 
plus of the company was gone with an 
additional deficit of about $100,000 
which was due to gross irregularities. 
The sworn statements filed have been 
false for a number of years, the re 
serves being greatly deficient. 

Large amounts of money have been 
borrowed without official authorization. 
The account of Vice-President Going 
was considerably overdrawn, large sums 
being credited to his account without 
authority. 

The committee recommends that the 
commissioners investigate the laws on 
prejury in their respective States and 
see whether it will be impossible to in- 
dict those responsible for conditions 
disclosed. 

On motion of Commissioner Lemert, 
of Ohio, the report is to be sent to the 
Kansas Department with the request 
that it be laid before the proper author- 
ities for such action as may be deemed 
necessary. 


Reacy for Business. 

Under the ge neral management of 
W. Bennett Gough the lately organ- 
ized Arizona Fire of Phoenix, Ariz., is 
1ow writing business, 


COMMISSIONERS CONVENTION. 





(Continued from page 10.) 
matters little to the claimant whether 
it be on account of the insolvency of 
a company or on account of the mis- 
leading contract of a solvent company. 

The insurance companies need the 
department to protect them against the 
competition of fraudulent and dishonest 
competitors, and sometimes from the 
fatuity of their own acts, and to up- 
hold the general reputation of the busi- 
ness. We have recently had an exam- 
ple of a class of companies admitting 
that conditions are bad but they are 
unable to correct them, and practically 
appealing for legislation to accomplish 
what they are unable to perform. A 
comparison of the present status of the 
surety companies with that of two 
years ago show the efficacy of depart- 
mental action in securing results bene- 
ficial to the companies and beyond their 
attainment through their own unaided 
efforts. 

The state should not do for the indi- 
vidual what he can, under ordinary 
circumstances and with reasonable ef- 
fort, do for himself, but it should do for 
him the necessary thing that he is un- 
able to do for himself or able to do 
only at a great loss of time, effort or 
property. 

Every form of government is neces- 
sarily paternalistic, our form least of 
a'l, but still exercising widely its police 
power for the general welfare; and the 
results of this paternalism are held up 
to the admiration of the world. At public 


expense and under state or municipal 
direction we take care of the insane 
in our asylums, of the sick in our hos- 
pitals, of the defective in our institu- 
tions for the blind, for the deaf mutes 
and for those mentally deficient. 


Parks 


are maintained at public expense for 
the pleasure of the people; museums 
and art galleries for their amusement 
and instruction. The government pro- 
tects the depositor in the national or 
state bank; it insists that the citizen 
educate his children; it takes elaborate 
precautions to make sure his food is 
not adulterated, and it even forbids him 
to buy certain drinks, even though they 
may not be adulterated. What reason 
is there that he should be left to his 
own unaided efforts to secure protection 
and his appeal to the state be met with 
the question: “Am I my _ brother’s 
keeper?” 

State supervision of insurance has 
come on account of a demand from fhe 
people to correct abuses. Its power 
and scope have been extended for the 
same reason. To what extent it will 
ultimately go depends on the attitude 
and the management of the insurance 
companies. It will not go, as a whole, 
further than is needed. Some view 
the advance with apprehension, ex- 
claiming that it is now approaching 
government insurance. It may more 
closely approach that goal and it may 
even reach it. If under government in- 
surance the people will be more fully 
protected and at a lower cost, then 
the public need not view the situation 
with alarm, The things that are work- 
ing most strongly now for government 
insurance are the improper business 
methods of some insurance companies 
—high expense ratio and a feeling that 
the public is not in all cases receiving 
an equivalent for the sums paid in 
premiums. The sure avoidance of ex- 
cessive paternalism in insurance lies in 
the companies doing more for the in- 
dividual than the state can do. The 
constantly increasing and varying needs 
of the public for insurance must be 
supplied and supplied on the basis of 
a reasonable element for expense. When 
competition increases the benefits and 
lowers the cost it is welcome; when 
it increases the cost only, it should be 
restricted. 

The increase of supervisory functions 
demands larger and more perfectly or- 





ganized departments. The insurance 
department should in no case be tae 
football of opposing political parties. 


Public service demands 
which can be secured only by placing 
the departments under civil service reg- 
ulations. It is proper that insurance 
companies should pay for supervision, 
but it is not proper that they should 
pay for supervision that is non-existant. 


The companies and the public have! 
suffered more from lack of supervision | 
than from over-supervision. As the 


department demands that upon the part 
of the companies there be honesty and 


| 
permanency 








efficiency, the public and the companies | 


have the right to demand from the state 


in supervision honesty, intelligence and 


fair treatment 





SUCCEED OLD FIRM. 





T. J. Conroy and A. C. Olds Represent 
Aaachen & Munich and Caledonian 
on Pacific Coast. 





During a recent trip to San Francisco | 
by United States Manager J. A. Kelsey 
of the Aachen & Munich, and Assistant 
United States Manager R. C. Christo- |} 
pher of the Caledonian, the appoint- | 
ment of Thos. 
Olds, as Pacific Coast managers for the | 
two companies was agreed upon, the| 
firm to be known as Conroy & Olds. | 
Mr. Conroy is an old-time West Coast | 
underwriter, while Mr. Olds is also | 
experienced in that territory, having | 
represented the Phenix of Brooklyn | 
there, prior to attaching to its depart- | 
ment offices in Chicago. 

In addition to the companies already | 
named Conroy and Olds will represent | 





the Caledonian American and the| 
Scotch Underwriters. 
The former general offices of the 


Phenix Fire, on the 14th and 15th floors 
uf 68 William street, this city, are of- 
fered for rent until May next by the 
management of the Fidelity-Phenix. 


| 
| 


a. Conway and A: C.| 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854 
a ee 

William G. Whilden, President 
W. K Reifsnyder, Secretary 








HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


| Head Office : 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 


Toronto, Canada 


| UNITED STATES BRANCH 


January 1, 1910 
$1,556,740.94 
654,302.33 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D, 
Vice-Presidents 
W. B. MEIKLE, Gen. Mer. 








IN THE 
Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 La Salle Strect, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agenis Wasted ai Unrepresented Points 


ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Aioaheny, Pa. 

Humboldt of Au eah eny, Pa. 

German American of P urgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








0. 0. LAUCKNER INSURANCE AGENCY 


a a =" St. 355 Palisade Ave. 81 River St, 
Jersey City Hoboken 


FIRE INSURANCE 


New Je ee F writing agents for = e ofthe 
ing companies, includi 


Aachen & Munich 
St. Paul F. & M. 
Teutonia 

Central National 





Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 


New Jersey Lines Bound in New York Office 


L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 


General Mgr. 








Se 





LOUIS SHERWOOD 
REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST, PAUL FIRE AND MARINE INS. 00. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 














THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 





— 





CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 
12-31-07 
Empire City Fire Ins. Co., Inc, 1850..... $566,779 
Nassau Fire Ins. Co., Inc, (ae 748,381 
Peter Cooper Fire Ins. Co., Inc. 1853..... 431,906 


National Lumber Ins. Co. "Inc. 1905..... 355,801 
(Writing Woodworkers ‘and Lumber only) 
United States Fire Ins. Co., Inc. 1824.,.. 500,016 
Dutchess Fire Ins. Co., Inc. 533,362 
(Where not locally represented) 

FOR NEW YORK CITY 

AACHEN & MUNICH FIRE IN 


8. CO. 
NIA FIRE INS. CO. 
ALLEM OT PERSON FIRE INS. CO. 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohle 





100 WILLIAM STREET - - - 





New York 
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CASUALTY AND 


SURETY HAPPENINGS 











“FRILLS” UNDISTURBED 


COMMISSIONS ALSO LET ALONE. 





Accident Underwriters in Annual Con- 
vention Fail to Change Present 
Conditions. 

Although animated discussion was 
had concerning the question of eliminat- 
ing “frills” from personal accident poli- 
cies at the annual convention of the In- 
ternational Association of Accident Un- 
derwriters at Bretton Woods, N. H., last 
week, no definite action in the matter 
was taken, and, in the opinion of the 

Jeading members, none will be. 

The executive committee reported 
that the special committee, to whom 
had been delegated the question of poli- 
ey revision, had held several confer- 
ences, and extended correspondence 
had ensued, though the tangible result 
was negligible. 

In the matter of revising agents’ com- 
missions, the committee charged with 
handling this delicate matter frankly 
admitted the hopelessness of attempt- 
ing to secure concerted action, and 
quickly gave up trying to do so. Each 
company will continue to deal with this 
feature according to the judgment of 
its management just as it has done 
heretofore. 

Bureau of Publicity. 

The accident companies are to have 
a bureau of publicity, as the life 
insurance companies have had for the 
past four years, and which has been 
of such pronounced value to their inter- 
ests. The new bureau, which is to deal 
with all matters affecting the pub- 
licity, legislation and departmental re- 
lations of the accident insurance com- 
ponies, will be in the immediate charge 
cf a man well competent to guide its 
affairs. While a man for the office is 
under consideration, he has not yet been 
secured. Subscriptions aggregating $14,- 
000 per annum have been secured for 
the maintenance of the bureau. 

A phase of the personal accident 
yusiness that excited warm debate and 
must be settled sooner or later is as to 
the ownership of expirations. 

Election of Officers. 

Walter C. Faxon, vice-president of 
the Aetna Life, was unanimously re- 
elected president of the Association for 
another year, his administration of its 
affairs during the past twelve months 
being such as to warrant such a course. 

Other officers chosen were: 

Edward Willans, general 
and secretary Imperial Guarantee & Ac- 
cident, Toronto, first vice-president; L. 
C. Deets, secretary Iowa State Travel- 
ing Men’s Association, second vice-pres- 
ident; Robert W. Hyman, vice-president 
Continental Casualty Co., secretary; 
Bertram A. Page, secretary 
Department, Travelers’ Insurance Co., 
treasurer; Horace B. Meininger, Ger- 
man Commercial Accident, librarian; 
Alfred E. Forrest, secretary North 
American Accident Insurance Co., chair- 
man Executive Committee. The other 
members are: E. W. De Leon, W. G. 
Curtis, Wilfred C. Potter, William M. 
Tomlins, Jr., Charles C. Daniel, Louis 
H Fibel, .. Robertson Jones and John 
T. Stone. The McNeill Medal Commit- 
iee consists of G. Leonard McNeill, 
president of the Massachusetts Accident 
'nsurance Co.; Franklin S. Dewey and 
Dennis Murphy. 





A Work of Art, 





To Bdward Walker, manager of the 
advertising department of the Pennsyl- 
vania Casualty Company, of Scranton, 
is due the credit for preparing the high- 
ly attractive “Book of Views” put forth) 
by that enterprising corporation. 

The work presents “a few interior 
views of the home office building of the 


manager | 


Accident | 





Pennsylvania Casualty Company show- 


ing the iueal conditions under which a 
contented, busy office-force carries for- 
ward the plans and routine work of a 
company that believes in complete co- 
operation between home office and field 
force.” The arrangement of the matter 
is highly artistic, the half-tones un- 
usually distinct and the letter press 
will nigh perfect. 

The booklet makes most effective ad- 
vertising. 


HEARING TO BE HAD. 





Massachusetts Commission to Discuss 
Workmen’s Compensation—Labor 
Men Forcing Issue. 





A series of public hearings will be 
held by the Massachusetts Commission 
on Compensation for Industrial Acci- 
dents at various cities in the State dur- 
ing the coming month. Legislation 
along employers’ liability lines was first 
introduced into the Massachusetts Leg- 
islature in 1903, and again in 1907, 
though unsuccessfully in both instances. 
Labor interests are actively pushing 
their propaganda, and the prediction is 
confidentiy made that during the forth- 


coming session of the Legislature a 
measure approved by them will be 
passed. 


Columbia Casualty Company of Ky. 





Articles incorporating the Columbia 
Casualty Company, have been filed at 
Lexington, Ky. The proposed capital 
is fixed at $250,000 maximum or $100,- 
600 minimum; shares being of $1,000 
par value. 








The Employers’ Liability — 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








LIVE ASSETS FOR 
LIVE AGENTS 


RIGHT NOW WRITE NOW 


Live, not LIFE, Insurance is the 
only necessity of life that has not 
increased in cost. 

It is a great asset for a Live Agent 
to represent the LARGEST health 
and accident insurance company in 
the world, especially at this time 
with compulsory workmen’s insurance 
imminent and employers’ liability 
insurance becoming costlier every day. 

Up-to-the-second policies. Most 
liberal contracts to agents. 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
1208 Michigan Avenue, Chicago 


““Often Copied: 
Never Equaled.”’ 











FIDELITY BONDS are required by all 
men who handle money, a multitude of 
prospects that gives the bonding agent 
room for unlimited growth. This insur- 
ance also brings the agent a certain per- 


centage of easy 


increase in premium vol- 


ume since the natural enlargement of the 
industries for which he is bonding agent 
means more responsible employees in 


need of bonds. 
agent bring to 


It is important that the 
his assured a powerful, 


modern bonding company, swift and sure 
in the settlement of claims. 








Nievtanp 
ERITS 





ASUALTY ( OMPANY 
PLETE 





It is also important that the agent be- 


come part of an organization 


ike the 


Maryland Casualty Company of Balti- 
more, which not only demands business 
from each agent, but keeps constantly at 


the effort of aiding him get it. 
a connection, write to the 


such 


COMPANY 


For 
THAT HELPS ITS 


AGENTS. 













































Best Policies. 
A. 





Net Surplus and Capital - - - 
Income 1909 - - - - 7 


WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 


Largest Commissions or Profit Sharing Centract 


E. FORREST, Vice-Pres. and Secy., 
CHICAGO 


$486,413 
1,146,723 






















GREAT EASTERN CASUALTY COMPANY 


290-294 BROADWAY, NEW YORK 
“THE COMPANY THAT DOES PAY” 


Capital . - - - 


Assets - - 


Surplus to Policyholders’” - - 


$250,000 
654,862 


433,373 A LIVE COMPANY 


CLAIMS PAID OVER A MILLION DOLLARS 


LOUIS H. FIBEL, President 


THOMAS H. DARLING, Secretary 


WITH LIVE POLICIES 


FOR LIVE AGENTS 


Cc. CLARK HOWARD, Agency Director 


OUR LINES 
Accident and Health 


BEST COMMISSIONS FOR 


PRODUCERS 


(Commercial and Industrial) 


Burglary and Plate Glass 


GET IN TOUCH WITH 


WORTH LOOKING INTO 
































THE FRANKFORT 


MARINE, ACCIDENT 
AND PLATE GLASS 


INSURANCE Co, 


of Frankfort-On-The- Main, Germany 


—— ESTABLISHED 1865——— 


United States Department, 100 William Street, New York, N. Y. 


TRUSTEES : Bromanp DELAFIELD, Pres. of National Park Bank 


ERNST THALMANN, 


of Ladenburg, Thalmann & Co. 
52 Wall Street, New York 
JNO. M. SMITH, See. U 


INSURANCES TRANSACTED 


STUYVESANT FIsH, 
C. H. FRANKLIN, U. 8. Mgr. and Attorney 
LIABILITY— 
Employers General 
Public Landlords 
Teams Elevator 


AGENTS WANTED 


Burglary 
Vessel Owners Workmen's Collective 


Contingent 


FOR UNOCCUPIED TERRITORY 


. 8. Branch 


Individual Accident & Hesith 
Druggists & Physicians Iadustrial Ac.i‘ent & Health 






























18 


THE EASTERN UNDERWRITER 











REVISED FIGURES. 





New York Insurance Department Issues 
Audited Returns of Casualty and 
Guarantee Companies. 





Superintendent of Insurance Hotch- 
kiss, of New York, on Monday made pub- 
lic Volume III. of the Annual Depart- 
ment Report, covering the business of 
casualty, fidelity and surety, credit, real 
estate, title and mortgage guarantee 
companies for the year ending Decem- 
ber 31, 1909. 

This report carries the audited state 
ment of these companies and accom- 
panying statistical tables, fixing the 
viluation of their stock and bond hold- 
ings in accordance with the allowed ap- 
praisal of the department, as arrived 
at by its expert, thus placing the valua- 
tions of said holdings on a uniform 
basis. In auditing these statements the 
department has gone into great detail 
#s to the valuation and allowance of 
ény items claimed therein as salvages. 

This report indicates that the depart- 
ments audit of the companies’ state- 
ments has, in.many instances, materi- 
ally changed the figures as published 
in the preliminary tables issued in 
pamphlet form by the department in 
April last, when for the early informa- 
tion of the public the returns of the 
companies were published without audit. 

The general summary of the report is 
shown by a comparison of the results 


of the business of 1908 and 1909. This 

comparison tabulated is as follows: 
1908. 1909. 

Num. of cos.. 50 54 


$117,818,570 
$34,970,472 
27,078,997 


Assets . . -$105,742,452 
Tinearn. prem. $30,986,683 
All other liab. 23,463,524 





$62,049,469 
$26,179,225 
29,589,876 
$84,118,227 
6,826,797 


Total: liab... $54,450,207 
Capital stock.. $24,981,000 
Surplus ...... 26,311,245 
Premiums .... $65,034,589 
Other income. 6,556,283 


Total income $71,590,872 
Claims paid... $24,737,649 
Dividends to 





$90,945,024 


$26,422,262 


stockholders 2,302,074 3,005,066 
Expenses .... 38,465,397 42,064,386 





Total disbur. $65,505,120 $71,491,714 

Four general] casualty insurance com- 
panies of other States were authorized 
by the department during 1909 and the 
license of one was revoked. 





COMPARATIVE STATISTICS. 





Number of Lives Exposed Essential in 
Compiling Data as to Accidents 
Occurring. 





The Travelers Agents Record in a 
recent issue publishes a diagram con- 
sisting of black lines of different 
lengths, indicating the relative fre- 


quency of accidents from_ various 
causes. According to this diagram 


more casualties are charged up to auto- 
mobiles and bicycles than to any other 
agency. Next in order we find “acci- 
dents to pedestrians.” Accidents from 
“horses and vehicles’ are much less 
numerous; from “railroad travel pas- 
sengers” still less: while accidents from 
“steamship travel’ are the least fre- 
enent of ail. 

It must not be inferred from the fact 
that accidents to pedestrians rank in 
frequency next to automobiles and 
bicycles and are ten or twelve times as 
numerous as secidents from steamship 
travel, that it is very dangerous busi- 
ness to be waiking about on the street, 
the highway, or anywhere else. Prac- 
tically all of the one hundred million 
people of the United States are walking 
ahout more or less every day of their 
lives, while the number engaged in 
steamship travel is relatively insignif- 
cant, especially when we bear in mind 
that even those who indulge in that 
luxury do so only at rare intervals in- 
stead of continuously. The number of 


persons who occasionally travel on the 
railroad is greater than by steamship, 


but even these will comprise relatively 





a small proportion of the people, if the| 


time thus occupied by them is taken in- 
to consideration. 

In estimating the comparative danger 
if various occupations, we must not go 
by the total number of accidents in- 
curred therein, but in addition thereto 
must consider the number of lives ex- 
posed and the relative proportion of 
time covered by the risk. It is prob- 


able that traveling by aeroplane is at} 
present vastly more dangerous than | 
any other occupation or recreation, and | 
yet the deaths occurring from that cause | 
within a year are less than a score. If] 
aecidents from this source had been in-| 
cluded in the diagram, we should have, | 


instead of a Icng black line, an almost 


invisible dot, but that would not indi-| 


cate that it is safer to fly in the air 
than to walk about on the ground. 





BACK TO HIS EARLY LOVE. 





E. G. Roberts Again With American 


Bonding Company—Now Its West- 
ern Pennsylvania Manager. | 





Edward G. Roberts, late of the firm 
of Ball and Roberts, which represented 
the Title, Guaranty and Surety for west- 
ern Pennsylvania, severed his connec- | 
tion with that Company and has been | 
appointed manager for Pennsylvania, | 
west of Harrisburg, of the American | 
bonding Company. The entire office | 
force, with the except'on of Mr. Ball, | 
goes with Mr. Roberts in his new posi-| 
tion. Mr. Roberts was formerly as- 
sistant secretary to the Governor of | 
Pennsylvania and represented the! 
American Bonding Company at Harris- | 
burg, later going with the Tit’e Guar-| 
anty and Surety at Harrisburg and sub- | 
sequently at Pittsburg as joint manager | 
of Western Pennsylvania, where he bu'lt | 
up a large and profitable business for 
the Company. 





UNION NATIONAL EXTENDING. 





Philadelphit Company Licensed to Do | 


Business in New Jersey and West 
Virginia. 





| 

We are advised by General Manager | 
Van Winkle of the Union National Ac-)| 
cident of Philadelphia that the company | 
has received a license to do business 
in New Jersey and West Virginia and 
has commenced actual development of, 
these States. Agencies will be appoint-; 
ed under the personal supervision of 
Mr. Van Winkle. 
The outlook for business in the Key-| 
stone State is most promising, the man-| 
azement having no reason to complain | 
of results accomplished thus far. 





New Jersey Agency Appointments. 





American Bonding.—James A. Clark, 
Orange. Fidelity & Casualty—Ralph 
A. Bowman, Montclair; Francis M. 
Demerest, Englewood; William H. Fos- 
ter, Eatontown; W. H. Frey, Hamburg; 
Walter P. Warmbold, Hoboken. Great 
Eastern Casualty—Charles G. Olah, 
Franklin Furnace. Illinois Surety.—H. 
G. Harris & Co., Atlantic City. 








The Southwestern Surety of Oklaho- 
ma has practically completed arrange- 
ments for entering Arkansas. 
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A protest against the rates fixed for 
Bay City, Texas has been filed with 
the State Board by the mayor of the | 
community. 





Decidedly Premature. 

While the prominent Hamburg, Ger- 
many, firm of Mund & Fester, has been 
considering the formation of the “Amer- 
ican Reinsurance Company of New 
York,” the announcement that they 
had definitely decided so to do, is 
declared by those in position to speak 
authoritatively, as untrue. While the 
scheme may get underway sometime, 
no positive action to that end has yet 
been taken. 





ACCIDENT - - -- LIABILITY - - - - BOILER 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 





AUTHORIZED CAPITAL - = ONE MILLION DOLLARS 





LIBERAL CONTRACTS TO AGENTS 








T. J. FALVEY, President 





INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 


Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


JOHN GIBLON, General Ageni 


Surety Bonds = Burglary Insurance 








ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW. 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 
ED eich tutsiahaee atest de eld ’aklecashie Go dclocx $9,607,864.46 
Capital and Surplus...... ................... 3,378,053.64 
Losses paid to June 30, 1910............ .33,065 866.09 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust. Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers, Public, Teams, Workmen's 
oo Elevator and General Liability ; Personal Accident, Health Physi: ane’ 

iability : 


OFFICERS 
GEORGE F. SEWARD, President 
HENBY CROSSLEY, Asst. Secretary 


FREDERICK R. JONES, 4th Asst. Secretary 














AN AGENCY CONTRACT 
—WITH— 
The Title Guaranty & Surety Company 
SCRANTON, PENNA. 
is a valuable asset to any insurance office 
Capital and Surplus $1,500,000 


L. A. WATRES, President 
M. M. TOWNSHEND, Supt. of Agencies 
AGENTS WANTED IN UNCOVERED TERRITORY 








The (jeneral Accident 


gs 





Assurance Corp. Ltd. 





FIRE and LIFE 





| C. H. BOVER, United States Industrial Department Manager | 





ie form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 
Company. 

Combination Health and Accident Policies, or Accident Separately. 

Weekly Payment Insurance conducted along the lines of Industrial 
Life Companies. 

Special Inducements offered to Business and Professional Men, 
Housewives and Domestics, and Miners. 

Railroad Installment provided for on the Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 
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September 29, 1910. 


JOHN T. BURKETT, Secretary 


Newark, N. J. Office, 707-708 Firemen’s Building 


GtORGE W. ALLEN, 3rd Asst. Secretary 


JOS. A. SINN, Mer. Surety Dept- 
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WORKING ON STANDARD POLICY. 





General Counsel of American Bankers 
Association Preparing Bank Bur- 
glary Contract. 





A tentative form of a bank burglary 
‘psurance policy has been prepared by 
the general counsel of the American 
Bankers Association, and by him re- 
ferred to the Committee on Fidelity 
Ronds and Burglary Insurance. When 
the committee next meets, the form 
will be considered, after which it will 
be taken up with insurance companies 
writing bank burglary indemnity and 
an effort made to secure its adoption, 
either as prepared or with such modifi- 
cations or conditions as the under- 
writers may insist upon. Discussing 
the matter, T. B. Paton, general coun- 
sel of the Association, said: 

“In preparing the draft, I examined 
ali the bank burglary policies now in 
wse, incorporated what, in judgment, 
were their best features, made certain 
aiditions, changes and omissions de- 
signed to increase the protection of the 
banks insured and certain modifications 
in the provisions exempting the com- 
panies from liability. 

“Some of the companies are now 
indorsing upon their policies a state- 
ment to the effect that the policy con- 
tains ‘all recommendations of the Amer- 
ican Bankers Association.’ Such state- 
ments are, in a way, misleading, as 
there has been only one recommenda- 
tion or suggestion heretofore made, 
namely, that bank burglary policies 
sould contain a night hold-up clause. 
Two or three years ago a bank in Ken- 
tucky was robbed by reason of the 
eoshier being forced, during the night- 
time, to open the safe. The surety 
sompany took the ground that the poli- 
cy did not cover this kind of loss, as 
the contents of the safe were not taken 
by use of tools or explosives. When 
ihese facts came out, it was contended 
that all existing policies were defective, 
as they did not cover this kind of loss, 
and as a result some of the companies 
added to the indemnity clauses in their 
po'icy forms the night hold-up feature, 
while others have insured against this 
kind of loss by the attachment of a 
rider.- As the above has been the only 
recommendation thus far made and as 
other recommendations or suggestions 
have been held in abeyance pending the 
completion of a standard form to be 
recommended by the Association, it is 
pirhaps going a little too far for some 
of the companies to state that their 
policies contain ‘all recommendations’ 
of this Association, from which it might 
be inferred that the Association had 
recommended everything it thought 
necessary to be contained in a burglary 
policy and that the policy was entirely 
satisfactory to the Association.” 





DENOUNCES LIABILITY LAW. 





Indiana Banker Asserts Present Stat- 
ute of That State is “Bar- 
barous.” 





In the course of an address delivered 
before the annual convention of the In- 
diana Bankers Association at Evans- 
ville, Ind., on Saturday last, Col. Charles 
i. Jewett, president of the Indiana 
Council of the National Civic Federa- 
tion, scored the employers’ liability law 
ot that State, characterizing its opera- 
tion as “barbarous.” 

Pleading the inadequacy of present 
measures, Col. Jewett said in part: 

“It is our unalterable conclusion that 
the present unjust and barbarous law 
cf employers’ liability must be sup- 
planted by that of just industrial com- 
j}ensation. No matter how many stat- 
utes may be enacted charging the em- 
ployer with liability, when put in opera- 
tion they are found to be inadequate, 
corrupting and unjust. They are inade- 
quate because they take into account 
only bodily injury or violent death, 
aking no provision for incapacity 
through age, disease, or loss of employ- 
ment. They are corrupting because from 
the nature of things the cases of real 





liability are few and the sufferer is in- 
duced to create a liability by resorting 
to means desperate and degrading. 
They are unjust because of the delay 
which must be met, and the fact that 
only a portion of the sum obtained ever 
reaches the one who, under a proper 
system, would get all, while the rest 
goes to fatten the swarm who live upon 
such litigation. They are unjust be- 
cause the employer is subjected to large 
exactions which are either retained by 
an insurance company or half dissipated 
in litigation. 

‘Finally these laws make no provi- 
sion for the day when the worker can 
no longer earn. The employer when 
operations are finally suspended has his 
plant, stock and surplus. But when 
age or sickess terminates his useful- 
ness, the wage earner has nothing but 
his empty, useless hands. Even the 
countries of Europe, whose labor condi- 
tions are sarcastically described by our 
political orators, have done much to 
soften the hardships of such a condi- 
tion. Convinced that our own America 
can do not only that much, but justly 
solve the whole problem through wise 
and uniform legislation, we ask the 
approval and help of all right-minded 
men.” 





MAY PREJUDICE CLAIMS. 





Bankers Warned Not to Sign Guaranty 
Certificates When Renewing Fi- 
delity Bonds. 





“In renewing fidelity bonds,” says | 


Thomas B. Paton, general counsel of 
tbe American Bankers Association, 
“many companies provide a form of cer- 
tificate to be signed by an authorized 
official of the bank certifying, in sub-| 
stance, that the employes whose bonds | 
are renewed have always faithfully ac- | 
counted for all money and property in | 
their custody or control, that their ac- 
counts have been examined and found 
e*rrect in every respect and that such 
employes are not now in default. I 
would advise members not to execute} 
such certificates, for the reason that if| 
there should have been any undiscover- 
ed defalcations during the original term 
of the bonds, the courts would be likely 
to hold that the certificate constituted a} 
false representation of a material fact | 
in reliance upon which the renewal was | 
issued, and that consequently such re- | 
newal bond was null and void. There| 
are some companies who renew bonds | 
without calling for any new informa-| 
tion from the bank concerning the of- 
ficer or clerk bonded, and if some of| 
the companies can do this, they all 
should.” 

To the list of surety companies writ- 
ing the American Bankers form of fi- 
delity bond, published some time ago, 
Mr. Paton says; should be added the 
Fidelity & Casualty, of New York. On} 
tne other hand, the Virginia Trust Com- 
pany, of Richmond, advises that it has 
eeased issuing the contracts, its bond) 
business being of a purely local char-| 
acter. 











New Jersey Agency Appointments. 





Fidelity & Casualty.—R. L. Mattreks, 
Montclair; J. Morris Cramer, T. W./! 
Griffith Co., Newark. New Amster- 
dam.—A. P. Cain, Redfern and Hughes, 
South Orange; Dribald Harrison Co., 
Irvington; W. A. Happing, Red Bank; 
George Mansfield, Jersey City; G. H. 
Ross & Co., E V. Welsh, Morristown; 
Sherwood & Frazee, Montclair; Dominic 
Spinetto, Hoboken. North American 
Accident.—M. W. Hally, La Fayette. 
Standard Accident.—J. C. Porter, Pater- 
son. Union National Accident.—J. R. 
Elston, Jr., Passaic; A. J. Briedenbach, 
Newark. United States Casualty.—H. 
G. Taylor, Moorestown. 





J. S. Armstrong has been appointed 
manager of the Texas Fidelity & Bond- 
ing Company, of Waco, Texas. He for- 
merly represented the National Surety 
Company of New York at Dallas. 

















ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—INSURES— 
HORSES, [MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 
















































































The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 

















INSURANCE BROKERS! 


| Place your SURETY and CASUALTY 
business in the ‘‘ EMPIRE”’ 


CAPITAL, $500,000 
Business producers not now under contract wanted for open territory 
Address Agency Department 
The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get oar proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PL. E GLASS 
P 
pensonar accipenr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. Wm. BuRTON, Sec. ALONZO G. BROOKS, Asa’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 
Head Office ; F. J. Walters 



















CHICAGO Resident Manager 
= em 45-49 Cedar St. 
Fr. W. LAWSON New Yerk 


Gen’l Manager ~* 


Liability, Accideat, 








Health, Crodit. Burglary ae pent No 
aad Steam boiler Established 1869. ew Engiand 





THE EASTERN UNDERWRITER 











CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 








The right kind of men can secure the 


right kind of direct contracts in un- 
occupied territory by corresponding with 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 





STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 
We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 





the limit for a man with similar qualifications. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 














LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 
Casualty Company of Minerica 


INSURANCE 
HOME OFFICE, NEW YORK 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 
3 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





$1,000,000 Paid-For Business In First Six Months 
Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 
W. 8. MITCHELL, President A. E. MOORE, Secretary 





If you are a live, energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 











STATE MUTUAL OF GEORGIA 


the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 
Admitted Assets . $2,337,577.52 
Legal Reserve 2,068,581.97 
Net Surplus - - - - - . - 204, 657.85 
$40,000,000 INSURANCE IN FORCE 


STATE MUTUAL LIFE INSURANCE CO. 
Head Office: ROME, GEORGIA C. R. PORTER, President 




















Lous s. 
E. E. HALL & CO., 45 Cedar Street, New York 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 





Cash Capital 

Assets 

Liabilities (except Capital and Surplus)... . 
Surplus to Policyholders 


AMONSON, 
General Agents New York State 


850,835.90 
1,617,573.98 





President 





General Agents for New England 


WAKEFIELD, MORLEY & CO., Hartford, Conn. 

















